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The Prudential Insurance Company of America 


FORREST F. DRYDEN 


PRESIDENT 


INCORPORATED UNDER THE LAWS OF THS STATE OF NEW JERSEY 











HOME OFFICE 
NEWARK, N. J. 
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A DOLLAR’S WORTH 


OF PROTECTION 


FOR 100 CENTS 


INTER-STATE BUSINESS 
MEN’S ACCIDENT ASSN. 


Pennsylvania 
California 
Texas 

tewa 

Illinois 
Arkansas 
Wyoming 
Utah 
Kentucky 
New Hampshire 
Kansas 











BUILT UPON 
A RECORD 


OF 


JUSTICE 





ACCIDENT AND HEALTH 


for 


PROFESSIONAL AND 
BUSINESS MEN. 








Brown Building, Des Moines, lowa 





Indiana 
Missouri 
Minneseta 
Michigan 
Nebraska 
South Daketa 
North Dakota 
Colorado 
Oklahoma 
Wisconsin 
Tennessee 


Address: E. W. BROWN, Secy.=Treas. 


District Managers Wanted in all States 
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| FAMOUS FOR FAIR DEALING 
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“ AMERICA FORE” 


““We have not written and will not write business. 
over the heads of the local agents, and if we take any 
business the local agent will be credited with the com- 


FIDELITY - PHENIX 
Co. 


Fire Insurance 
of New York 


Cash Capital - - -+- - - 
Hi 








$2,500,000.00 
.¥ EVANS, President 


Home Office Managing Branch Offices 
80 Maiden Lane Chicago, Montreal, 
New York San Francisco 
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Entered as second-class matter June 23, 1879, at the Post Office at New 


York, N ¥. under the Act of March 3, 1879 
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CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 





Insurance in Force $47,000,000.00 





JAMES A. McVOY 
Vice-President and General Manager 








THE TRAVELERS 
INSURANCE ae INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


THE TRAVELERS INSURANCE COMPANY 


New Life Insurance Paid For 1919............ $ 512,981,127 
Gata os ec ach eee 299,512,205 


Life Insurance in Force, $1,154,;223,735. 
Accident and Health. Premiums 1919......... 7,666,725 
ACAI oe arc scho onc vistas obstecccen Set ete te enero ae 1,378,935 
Compensation and Liability Premiums 1919... 30,839,908 
CFE) 1 ave ene pi AONE, CR RA RSC ee SA aS Yr 3,877,200 


THE TRAVELERS INDEMNITY COMPANY 


Total Pard Premtuma 1919: . 2... cos bos ean ce $ 5,845,284 
Increase Premium Income.................. 2,010,035 
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MR. SUCCESSFUL LIFE INSURANCE AGENT. 


Do os want to secure a General Agency for yourself? If so, 
read t 


ee WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company 
guarantees 

FIRST, that in case of death from any cause-$5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or 
DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, 
$15,000, or THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental 
injury, the Compeny will oe direct to the Insured at the rate of 
$50 PER WEEK during such disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be at the rate of $25 PER WEEK 
throughout the period of disability. Can insurance do MORE? 
er HY should any man be satisfied with a pr'icy that would do 
ess 

Annual Premium, Age 35, Ordinary Life, $128.05; Twenty-Pay- 
ment Life, $167.10; Twenty-Year Endowment, $235.10. 

General Agents wanted in the following States: Pennsylvania, 
+ ae Kansas, Michigan, Ohio and the District of Columbia. 
A ess: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 
Home Office, United Life Bldg., Concord, New Hampshire 


ANCE COMPANY 


——e 
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THE HOME OF SERVICE 
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PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Total Resources Dec. 31, 1919, over $7,500,000.00 
Insurance issued during 1919, over $26,000,000.00 
Insurance in force Dec. 31, 1919, over $70,000,000.00 


In keeping with the higher Ideals and Ethics of the Business, 
the Pan-American does not seek to employ agents of other 
companies, but by interesting men of intelligence, character 
and clean record, instructing them by correspondence, and as- 
sisting them in the active co-operation of specially trained men, 
it has built up%a field organization that is prosperous and con- 
tented. , 

What these agents are doing, you can do, if you have the 
Will—the Pan-American Way is open to you. 


Address: E. G. Simmons, Vice-President and General 
Manager, New Orleans, La. 
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Don’t Delay Decide Today 














GENERAL AGENTS 
WANTED 


FINANCIAL STATEMENT 
DECEMBER 3lst, 1919 


ASSETS 
Cash in Banks and Office $169,469.30 
Mortgages, Stock and Bond Investments..................  2,800,335.50 
Interest due and accrued 29,642.38 
Premiums in course of collection under 90 days 571,707.39 
Accounts Receivable 7,916.21 


$3,579,070.78 


If you mean 
Business 


If you can do 


Business 
LIABILITIES 


Reserve for unearned premiums $1,355,723.12 
Reserve for Liability and Compensation Claims............ 1,098,670.00 
Reserve for other than Liability and Compensation Claims. . 111,661.58 
Reserve for Taxes, Commissions due and all other Liabilities. . 174,669.11 
ES RR Sr Ae tap es nen aoe $500,000.00 
WONT. Cy uae ad cwladcaesds Stee anaes 338,346.97 


SST EG PONS 2 os ok 6. sda wie do Os eanwenaaee ts 838,346.97 


$3,579,070.78 

Compiled under the laws of the States of New York and Massachusetts 

and examined and certified by Joseph Froggatt & Co., Inc., representing the 

Banking and Insurance Department of the State of New Jersey, as of De- 
cember 3lst, 1919. 

At a meeting of the stockholders of the Company, held January 21st 

1920, it was voted to increase the capital stock from $500,000.00 to $600, 


000.00 and add an additional $100,000.00 to the surplus. The entire amoun 
PHILADELPHIA OMPANY has been subscribed for and fully paid March 2nd, 1920. 
OFFICERS: 
111 NORTH BROAD STREET C. W. FEIGENSPAN, President; J, HORACE SHALE, Vice-President 


REAM eESpicidents W. WAR WINKLE" Secretary; (CE 
ice=-President; ecretary; 
PHILADELPHIA, PA. WHEATLEY, Ass’t Treasurer. . 


Write to me— 


JACKSON MALONEY 


Manager of Agencies 


ZRAHMANZ BAZpHoZe 
pe Zade dn Zz zm 





























Some of the Innovations Introduced by the EQUITABLE 
Daring Its 


SIXTY YEARS OF PUBLIC SERVICE 


Shortening, Simplifying and Liberalizing the Policy Free Health Examinations for Policyholders 
Contract 


A Home Purchase Policy 


Immediate Payment of Death Claims : 
So A Refund Annuity guaranteeing return of Entire 
Incontestability after first policy year Principal 


Group Insurance for Employees An Income Bond to Provide for old age 
A Corporate Policy to Protect;Business Interests New ated Seigmawed tected cb? Avideet aad aa 


A Convertible Policy Adaptable to Altered Policies, thus completing the circle of protection against 
Circumstances the hazards of Life, Accident, and Disease 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


OF THE UNITED STATES 
W. A. DAY, President 


120 BROADWAY NEW YORK 
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“The Oldest Company in America” 


Issued tts first Policy in 1843 


Three ieadership achievements of the 
Mutual Life:—The American Experience 
Table of Mortality, the cornerstone of modern 
life insurance. The ‘‘contribution plan” of 
surplus distribution, used almost universally 
by American companies. The Continuous 
Instalment policy, the basic form of all Life 
Income contracts. 


‘‘Mutual Life’’—known in every house- 
hold. Unexcelled policies and service, notable 
financial strength, co-operation with agencies. 
Life Insurance at its best !—the Agent’s desire 
and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 














Condensed Annual Statement 


San Jacinto 


Life Insurance Company 
BEAUMONT, TEXAS 


At Close of Business December 31, 1919 





Admitted Assets . 
Surplus to Policyholders i in bition to hemrve 


. $408,561.23 


Required by Law.. : ° . 215,078.78 
GAINS DURING 1919 
GAINMANUASEEUS. ccs ce hada ees cccsececsienecs S6OI8C704 
INES opshdii cas un ences gk wees eed ch 47,609.98 
Gainrinbegal Reserve. oo5 co wa ooo os Se oe vive ae 55,867.09 
Gain in Insurance in Force................... 2,645,416.00 
Gain in Surplus to Policyholders.............. 8,076.21 





Insurance in Force December 31, 1919 


$7,004,257.00 





ONLY RURAL OLD LINE 
COMPANY. 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of six millions a year and 

have a particularly attractive proposition for men with 

clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E. KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 
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CONTINENTAL LIFE INSURANCE CO. 








Issues both Participating and Non-Participating policies 
providing for Double Indemnity, total or partial dis- 
ability and surgical operation benefits. 

Attractive Agency Contracts 


JOHN W. COOPER Salt Lake City, Utah 








PORTUGAL SPAIN 


J. Forcada 


Praca do Municipio, 12=13, 


Lisbon (Portugal) 


Underwriter-= Settling Agent 
Insurance Broker 


J. FORCADA & © 


Barroeta Aldamar, 2, 
Bilbao (Spain) 


Insurance and Reinsurance 




















Thursday 
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Federated Fire Re-insurance Co. 


Now Organizing 


When Completed Will Have Capital of 
$1,000,000.00 
Will Do a Re-insurance Business Only 
Ready for Business January 2, 1920 


Home Office 
314-320 M.B.A. Bldg. Mason City, Iowa 























If you can write Ordinary and Industrial 
business in an exceptional field, under a pro= 
gressive live-wire manager, who controls five 
offices, all making exceptional records and 
incidentally green=backs, address (in strict 


confidence to you) Box 75, Jronton, Ohio. 








GEORGE WASHINGTON LIFE INSURANCECO- 


Charleston, W. Va. 


The popularity of our SPECIAL CONTRACTS such 
as ENDOWMENTS at Ages 60, 65, 70 or 75, and our 
MONTHLY INCOME COUPON BOND POLICIES, mean 
SUCCESS to wide awake Insurance Salesmen. 

We also write TOTAL DISABILITY which provides 
for Waiver of Premium and Monthly Income and a clean 
cut DOUBLE INDEMNITY BENEFIT. 

Just at akg ver we have a few attractive Agency 
openings in the State of OHIO. For particulars address: 


C. B. BEAUMONT, State Manager 
2205 East 83rd St., Cleveland, Ohio 








AGENCY MANAGER WANTED 


A Middle Western life insurance company is de- 
sirous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio, 
Indiana and Illinois. 


An attractive contract will be given the right man. 
Address Middle West, 
Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station, New York 


caine — 


$6;000.00 — $12,000.00 with $50.00 per Week 
7 Costs $48.00 a Year 


Pays_you as leng as totally disabled whether 
from' sickness or accident. 


Membership 80,000 Claims Paid $2,000,000.00 


Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and lowa 


Our Leading Salesman in {918 made $10,000.00 


Business Men’s Accident Association 


W. T. GRANT, Secretary _ KANSAS CITY, MO. 


THE RIDGELY 


PROTECTIVE ASSOCIATION 


of Worcester, Massachusetts 


Sickness and Accident Insurance 
FOR ODD FELLOWS ONLY 









































Surplus to Protect Policys-Holders = = «= $241,214.11 
Deposited With Massachusetts State Treasurer, $100,000.00 








Horace R. Wemple Henry M. Schnarr 
President Secretary=Treasurer 


FIRE 
RE=-INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 
New York New York 











5 Q WE WANT AGENTS 
to push our five-pointenine policies. 
Excellent Iowa territory and liberal 
* ‘contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY C0: 


A. L. HART, Agency Mgr. 





Home Office—Registee Tribune Bidg.—Des Moines, Iowa 














A. M. BURTON, President 


Home Office . - - . 





LIFE AND CASUALTY INSURANCE COMPANY 


OF TENNESSEE 


Industrial Weekly Insurance Life — Health — 
Accident. Pays Fifty Weeks Indemnity— 
Ordinary and Industrial Straight Life Insurance 


" ‘ Nashville, Tennesse2 


H. B. FOLK, Secretary 














THE .SPECTATOR Thursday 































“The Leading FIRE INSURANCE Co. of America” 


WM. B. CLARK, President 
1819 - 1920 


Oyeleme we lbbelehaseur-belem@)elomb Qo-bas 
of Service 


Losses Paid over $183,000,000 


Cc. A. CRAIG, President N. H. WHITE, 3rd Vice-President 
W. R. WILLS, Vice-President E. B. CRAIG, 4th Vice-President 
T. J. TYNE, 2nd Vice-President C. R. CLEMENTS Secretary and Treasurer 


The National Life and Accident Ins. Co. 


OF NASHVILLE, TENN. 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 


$150,000.00 Deposited with Treasurer of Tennessee’ 








ROSSIA INSURANCE COMPANY 


Hartford, Conn. 
Reinsurance J 














Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, | SHREVEPORT, LA. 

















WANTED—ARKANSAS 


An attractive General Agency contract 
for the State of Arkansas—just opened 
for business. 





AMERICAN NATIONAL ASSURANCE COMPANY 
Third National Bank Building 
ST. LOUIS, MO. 














WE BELIEVE THAT TO AN AGENT WHO DEs 
LIVERS THE GOODS, A MOST LIBERAL COM- 
MISSION IS A CLEAR CUT APPRECIATION. 


WE TAKE PRIDE IN PROMPT AND EFFI- 
CIENT SERVICE TO POLICY HOLDER AND 
AGENT. 


GULF COAST LIFE INSURANCE COMPANY 


Gulfport, Mississippi 


























Service of Quality to Policyholders 
Contracts of Superiority to Representatives 









NATIONAL 
CASUALTY 





g 
A 
WO 





SWANN 


=< ro) oe ™ r 

Eastern Dept., 49 Maiden Lane, New York 
Western Dept., Pacific Bld~., San Francisco 

Northwestern Dept., Palace Bldg., Minneapolis 














Kristiania Shipping, Insurance and Trading Co. A/S 








Se 











KRISTIANIA 


(27, Karl Johansgate) 


Manager (Insurance Branch): H. C. O. Sidney 
Insurance and Reinsurance Managers and Brokers 
Facultative Reinsurance and Obligatory Treaties Negotiated 


“CLARO”, KRISTIANIA 
TELEGRAMS:{ wt ROUTING AVE.,”? LONDON 








woe ee ee 








LONDON, E. C. 2. 


(65, London Wall) 
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ANNOUNCING THE CONTINENTAL'S NEW 
NON—CANCELLABLE DISABILITY INCOME POLICY 


(a) It increases the sale of Life In- 
surance. 


(b) It increases the sale of Commercial | 








Accident and Health Insurance. | 
YOU ARE INTERESTED IN EITHER 
Write or telegraph for particulars. 


CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER , President 
i General Offices: CHICAGO , ILLINOIS 


United States 
Fidelity & Guaranty 


Company 
BALTIMORE, MD. 


Home Office Bldg., Calvert, German and Mercer St 


























JOHN R, BLAND, President 








CAPITAL, PAID IN CASH. . ..$4,500,000.00 
SURES 26 is cicccccsoncddseccudecasieaccuceces’ -294$3,0709, 1 
RESERVES......ccccecccccccccccccccccccccccess 37915,0.939,7 


TOTAL CAPITAL, SURPLUS AND RESERVES °<**"*"***"**"*: 


$19,892,130.37 
$24,392, 130.37 








Fire Casualty Life 
RE-INSURANCES 


WILLIAM C. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 














THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY & BURGLARY 
ACCIDENT : CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 


Established’ "ga 1869 


LONDON GUARANTEE & ACCIDENT CO, Ltd, °Eia%32" 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 








F. J. WALTERS, Resident Manager, 55 John Street, New York. 

STOKES, PACKARD, HAUGHTON & SMITH, . ; 
Resident Managers 434 Walnut Street, Philadelphia, Pa. 

ELMER A. LORD & CO.. Resident Managers 145 Milk Street, Boston, Mass. 








American Indemnity Company 


Home Office, - Galveston, Texas 
Cash Capital $600,000 - Assets, Over $2,000,000 





This company was examined by the New York Insurance 
Department as of June 30th, 1919. 

The examiners in part stated: 
“The company is in a sound financial condition. Its funds are well 
invested, its reserves are ample and its affairs are efficiently 
managed. Claims are promptly settled, and policy holders and 
claimants receive fair and equitable treatment.” 





Responsible Agents Wanted Where not Represented. 











Attention, Insurance Men! 








A progressive insurance company recently licensed in 
Virginia, and having over 600 prominent stockholders 
throughout the State, has some excellent openings for 
ambitious insurance men who are anxious to secure 
General Agents’ or District Agency contracts. Good 
leads furnished and every assistance given to develop 
territory and build upa permanent business. Liberal 
contracts to good men. Our policy is a quick 
seller. 


All ansr“ers treated with confidence. 


Address L-438, care of THE SPECTATOR, 
P. 0. Box 1117, New York City, N.Y. 








FOR FOLDER. 


SHOWING ELABORATE DISPLAY ~ 

















CAPITAL, $200,000.00 


Originator of the 
**Multiple Option”’ Policy, 
a three=in one contract. 

A good policy for the 

live wire. 


A company born in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 





Progressive In Its Ideas 
Conservative In Its Management 





STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 
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JOSEPH FROGGATT & CO. 


INC. 


Insurance Accountants and 
Auditors 
Consulting Actuaries 


! 


25 CHURCH STREET 
NEW YORK 





CHICAGO 
Insurance Exchange Building 


NEWARK 
Firemen’s Insurance Bldg. 


SAN FRANCISCO 
Call Building 





We study your problems. 


Our unusual opportunities 
coupled with our practical 
insurance experience have 
provided us with the 
solution. 


We always effect economies. 


Telephone’ us Cortlandt 5455. 
You incur no obligations in 
talking this over with us. 


JOSEPH FROGGATT 


President 


HOME LIFE INSURANCE CO. 


NEW YORK 
WM. A. MARSHALL, President 


The 60th Annual Statement shows admitted Assets of 
$37,780,735 and the Insurance in Force $185,755,819,—a gain 
for the year 1919 of over $27,000,000. The insurance effected 
during the year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policyholders during 
the year was over $4,388,000. 

For Agency Apply to 
GEORGE W. MURRAY 
Superintendent of Agents 


256 BROADWAY, 





NEW YORK 











LIFE MEN FROM OTHER FIELDS 


are joining The Great-West Life in constantly increasing numbers—attracted by the 
powerful persuasion of exceptional POLICY RESULTS. 

They find how readily, in turn, those Results persuade their prospects. 

Write for Agency terms. 

THE GREAT-WEST LIFE ASSURANCE COMPANY 
Head Office, Winnipeg. 
Branch Offices in the United States. 
90 Griswold Street, Detroit, Mich. Equity Block, Fargo, N. D. 
912 Andrus Bldg., Minneapolis, Minn. 


eneral Accident 


aS=Cs 
















FIRE AND LIFE 


pASSURANCE CORPORATION, Lid. 
FREDERICK RICHA2DSON, United States Manager 


GENERAL BUILDING - 47" & WALNUT STS. 
PHILADELPHIA 


THE WOMAN’S BENEFIT ASSOCIATION 


OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892. 


Largest Fraternal Benefit Society for Women in the World 


A **Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 220,000 

The Reserve Fund is more than $12,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to: 


Miss Frances D. Partridge, 
Supreme Record Keeper, 
Port Huron, Michigan. 


THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA. 





Miss Bina M. West, 
Supreme Commander, 
Port}Huron, Michigan. 

















New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mgr. 














SALESMAN OPPORTUNITY 
We can use some high-grade stock and bond salesmen to sell our 6% 
Participating Preferred Stock, our 6% Improved Calumet District 
Real Estate Bonds, and our 5% Farm Mortgage Bonds. 
Write for Particulars. 
GARY NATIONAL ASSOCIATES COMPANY 


Buildi Gary, Indiana. 
aay Re Sere Wilbur Wynant, President. 
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THE SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounted for the year ending January 1, 1919, 
to 1,240,375 copies, averaging 23,853 weekly. 
These standard publications, covering life, 
fire, casualty and miscellaneous insurance, are 
recognized as authorities in their particular 
lines, and many have recewed the endorse- 
ments of the United States Government and 
State Insurance Departments. The statistical 
and historical records of the various insurance 
companies, news and educational articles, and 
convincing arguments rendering the prospect 
mind receptive to the solicitation of insurance 
men, are thus given wide public circulation, 
constituting the most valuable SERVICE to 
the insurance companies. 


Tue Specrator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 


PUBLISHERS 
135 WILLIAM STREET, NEw YorkK 
Arthur L. J. Smith 
President 
Harry W. Barnard 
Second Vice-President 
Loughton T, Smith 
Secretary 


Charles H. Nicoll 
Vice-President 


Robert W. Blake 
Treasurer 


Sholto D, Kirk Fred. B. Humphrey 
Assistant Treasurer Assistant Secretary 


Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 


Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 
Copyright, 1920, by The Spectator Company, New York 








No. XIII 


Vor. CIV. MARCH 25, 1920. 








EVER was the aggregate of the busi- 
ness of THE SpEcrator and The 
Spectator Company larger, and never 
was the circulation of THE SPECTATOR 
as numerically great as at the present 
time. The management of The Spectator 
Company, which has been in control for 
more than a third of a century—and in- 
tends to continue until old man mortality 
intervenes—is proud to emphasize the 
foregoing statement by giving publicity 
to it. Tur Specrator’s success can thus 
be epitomized; notwithstanding some 
unfounded statements which have been 
circulated recently in certain sections 
with an evidently malevolent intent to 
injure us. Looking jealously at our 
achievements in building up the largest 
insurance publishing business, the motive 
for the slanderous statements so circu- 
lated is obvious. For some weeks such 
gossip has been industriously spread in an 
endeavor to undermine the reputation of 
our business. It is within our province 
to prosecute, unless such contemptible, 
untruthful statements to insurance men 
regarding our affairs shall forthwith 


cease, 








THE SPECTATOR 


N connection with the subject of insur- 

ance agents becoming members of 
local civic bodies, such as chambers of 
commerce, in the cities and towns in 
which they reside, M. B. Trezevant, man- 
ager of the insurance department of the 
Chamber of Commerce of the United 
States of America, takes the position that 
agents should display sufficient interest 
in local affairs to join such organizations. 
He is also of the opinion that they should 
be active in such organizations, and that 
their support of them should be personal, 
and without the expectation that the in- 
surance companies which they represent 
would bear the expense of annual dues, 
etc. As to the insurance companies, Mr. 
Trezevant believes that they should be 
represented by officers in general organ- 
izations of business men, particularly in 
their home cities, in which their influence 
might properly be exercised. This seems 
to be a proper view of a situation which 
has been discussed somewhat of late, and 
we believe that it coincides with ideas of 
numerous officers of insurance com- 
panies. 





LTHOUGH for most men the in- 

come tax is a thing to be forgotten 
as soon as may be, and the figuring neces- 
sary to it something to put away in a 
hidden drawer, yet for the insurance 
agent the days when income tax thoughts 
and figurings are to the fore can be made 
into a veritable harvest time. These are 
days when the average man has a very 
clear perception of many financial factors 
in his business overlooked, or only 
vaguely visualized by him at other periods 
of the year. Among these will be a keen 
realization of the value of use and oc- 
cupancy insurance, for in order to take 
advantage of this form of protection the 
profits for the previous six months must 
positively be known, and preferably those 
of the previous year as well. Ordinarily, 
considerable extra labor is involved in 
determining the figures upon which to 
base a use and occupancy policy, and this 
frequently works to the disadvantage of 
the agent. At the present time, however, 
not only have manufacturers and mer- 
chants gotten their profits figured out, 
but they are in a position, having paid 
their taxes, to realize what it would mean 
to lose them. Jokes to the contrary not- 
withstanding, many really are thinking 
how lucky they were to make the good 
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profits they did last year and what a mess 
they wou!d be in if they had not had such 
luck. There never was a time like the 
present to push use and occupancy insur- 
ance. Agents who have been neglecting 
it should go after it now. It is big field 
and the work is half done before the 
agent begins his canvass, provided it is 
started at once. Now is the psychological 
moment. 





NSURANCE by the State, particularly 

of the monopolistic variety, is criti- 
cised by Superintendent J. S. Phillips of 
New York in his report to the legisla- 
ture. Mr. Phillips makes strong points 
in his argument against a monopolistic 
State workmen’s compensation fund, 
which he regards as being the opening 
wedge for other socialistic experiments, 
and thinks would prove inferior in results 
to existing systems of conducting com- 
pensation insurance. In fact, Superin- 
tendent Phillips considers that the only 
justification for even a competitive State 
fund is the necessity of guaranteeing to 
employers of labor the opportunity of 
purchasing insurance as required of them 
by the compensation law. He rightly 
says that, if employers wish to insure 
with the State fund, they now have the 
opportunity of doing so, and if the State 
fund can offer superior inducements, 
there is nothing to prevent it from hav- 
ing a virtual monopoly of the business. 
These are sound views, but it might also 
be said that the other three avenues for 
providing compensation insurance ought 
to be sufficient without a State fund; 
that is, employers should be able to com- 
ply with the compensation law by means 
of the facilities of the stock and mutual 
companies, and, in the cases of strong 
concerns, by means of self-insurance. 





MISSOURI STATE LIFE 

7. controlling interest of the Mis- 

souri State Life Insurance Com- 
pany of St. Louis has been finally ac- 
quired by President Marvin E. Singleton 
and his associates. President Singleton 
has announced that he and his associates 
now own fifty-one per cent of the out- 
standing stock and that an additional ten 
per cent of the stock is held by persons 
who have been loyal to the present man- 
agement. To Mr. Singleton and his 
associates is due a great debt from the 
life insurance world for defeating a num- 
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ber of efforts to dislodge the manage- 
ment, especially during the past two 
years, by interests not affiliated with the 
company. They have withstood all of 
these efforts to purchase control, and in 
the past two months have acquired some 
25,000 shares of stock at a price, forty 
dollars per share, that was offered by an 
outsider holding 31,000 shares who de- 
sired to acquire at least 19,000 shares 
additional to secure control. The figure 
of forty dollars per share was named 
as an especial inducement for holders to 
turn over their shares or voting trust 
certificates. President Singleton quietly 
went to the stockholders and offered the 
same price to all who cared to sell, with 
the result that he secured 25,000 shares, 
giving him and his associates fifty-one 
per cent cf the outstanding capital. 

There has been a good deal of pub- 
licity given to a number of efforts to 
secure control of the Missouri State Life 
Insurance Company, not all of which has 
been particularly beneficial to the busi- 
ness as a whole. Throughout all these 
efforts, however, the agency force has 
remained loyal to the company as or- 
ganized by President Singleton, and this 
is conclusively proved by the ‘wonder- 
ful record made during the past two 
years. THE SpEcTATOR has followed the 
course of siding with the management, 
as it has felt that the latter was serving 
the best interests of the policyholders. 
The most recent victory of the manage- 
ment assures the continuance of con- 
servative direction and consistent prog- 
ress for the company. The Missouri 
State Life operates in about forty States 
and in its twenty-seventh annual state- 
ment, issued December 31, 1919, showed 
total admitted assets of $23,096,073 and 
insurance in force of $219,415,635. This 
is the largest company in the Southwest 
and its development has been unusually 
rapid. 

With the stability of the management 
now definitely established permanently, it 
is quite certain that the future of the 
Missouri State Life will produce even 
greater results than have been achieved 
in the past. 





F. C. Rivinius Dead 
F, C. Rivinius, a marine and casualty insur- 
ance broker, who had an office on State street, 
Boston, for more than thirty years, died after 
a few days’ illness last week from pneumonia. 
He was fifty-seven years old, 
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NEW YORK SURVEYS 

What Would Happen?—In the annual re- 
port of the New York Board of Fire Under- 
writers their summary of improvements shows 
18,731 things accomplished. This is sixty for 
each working day. How interesting it would 
be if we had comparative statistics which 
would let us know just how many fires were 
prevented from starting or spreading because 
of these improvements! We may rest assured, 
however, that enough was accomplished to 
more than pay the cost of the inspection service. 
The largest item on the list is gas stoves and 
other small appliances, which number approxi- 
mately 5000. The next item was putting fire 
pails in order. 


The Old and the New.—We had occasion 
this week to see a form covering a large de- 
partment store which was in force about fifty- 
five years ago. The form consisted of eight 
lines, to which might be added two, one con- 
taining the name of the insured and the other 
stating that the form was attached to and made 
a part of Policy No. .... With this old form 
we were also furnished with a copy of the new, 
and the new consists, using the same line count- 
ing, of sixty-eight lines, and probably is no 
better cover than the ten-line one. But think 
of the additional language the insured is 
getting! 








The Conran Case.—The status of the 
Conran sprinkler matter, which is of some, if 
not unusual, importance, has reached the point 
where a writ of certiorari has been granted by 
the court. This writ serves as a stay, and the 
case will now be decided on its merits in the 
courts, 


New Printings.—Two schedules, the Non- 
Fireproofing Manufacturing Schedule and the 
Non-Fireproof Comprehensive Schedule, have 
been reprinted by the Exchange, and, in line 
with the established practice, advantage has 
been taken of the reprinting to bring them more 
up to date than before. The result is im- 
proved schedules. The same is true of the basic 
exposure tables which have been brought for- 
ward into a new booklet. These are quite im- 
proved by the reprinting. 

The Strike Movement.—It is rather 
fashionable to strike nowadays; indeed, one 
feels one is not wearing the latest suit of 
clothes unless one has participated in at least 
one strike. This is true in this land and in 
other lands. A recent report shows that in a 
foreign city the employees struck, and the 
matter was not taken up with them for settle- 
ment, but with the central organization of the 
strike movement in a somewhat distant city. 
This was an insurance matter. 

Insurance Institute Subscriptions.—Since 
the meeting of the Insurance Institute Com- 
mittee last month the following additional sub- 
scriptions of $250 for each of two years have 
been announced: Agricultural Insurance Com- 
pany, Watertown, N. Y.; Boston Insurance 
Company, Boston, Mass.; Insurance Company 
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of North America, Philadelphia, Pa.; Mary- 
land Casualty Company, Baltimore, Md.; Con- 
tinental Casualty Company, Chicago, Ill.; Fire- 
mans [Fund Insurance Company, San Fran- 
cisco, Cal.; Springfield Fire and Marine Insur- 
ance Company, Chicago, Ill., and Springfield, 
Mass.; American Surety Company, New York 
city. 

Has the Peak Been Reached?—Opinions 
differ as to the answer to this question, some 
offices reporting a steady increase for the three 
months of this year as compared with last 
year, others report a perceptible falling off in 
demand for insurance. It is probable that the 
condition of the money market, which is af- 
fecting the loan situation, may result in forcing 
goods on the market which have been carried 
in storage with the expectation of a rise in 
price. Again, in some lines of goods at least, 
the supply is commencing to catch up with the 
demand, and this will have an effect on the 
prices of these goods, It seems reasonable to 
suppose that so far as advancing prices are 
concerned the peak has been reached, but the 
increasing volume of business itself may serve 
to keep up the high level. 

The Broker, or the Risk.—Do you under- 
write the broker, or do you underwrite the 
risk? What is the more important at the 
present time? Probably most underwriters 
would say the risk, but, as a matter of fact, 
it is not largely a question of taking care 
of the broker’s business; and if that in the 
main is profitable, is not the underwriting 
quite fully determined by that fact? Which 
do you do—do you underwrite the broker or 
do you underwrite the risk? 


CHICAGO AND THE WEST 
R. A. Drum Resigns.—Robert A. Drum, 
State agent of the Sun, and Patriotic, has re- 
signed to go with the Perry Auto Lock Com- 
pany. Mr. Drum is succeeded by Charles W. 
Olsen, 


W. C. Sonnen Makes Change.—W. C. 
Sonnen has resigned from the National Inspec- 
tion Company of Chicago to accept a position 
as Cook county special agent of the Liverpool 
and London and Globe. Mr. Sonnen was at 
one time an examiner in the Western depart- 
ment of the North America. He has had a 
good insurance training. His father is W. J. 
Sonnen, superintendent of the improved risk 
department of the St, Paul Fire and Marine. 

Meeting of Illinois Field Men.—The quar- 
terly meeting of the Illinois State Board and 
Illinois Field Club are scheduled for March 29 
at Chicago. There will be a joint meeting in 
the afternoon of that day. 


BOSTON AND VICINITY 


Sprinkler Control.—A new sprinkler bill 
before the Committee on Metropolitan Af- 
fairs of the Massachusetts Legislature 
would allow the Building Commissioner to 
decide whether or not sprinklers should be 
installed in tenement house cellars, where 
the installation is now mandatory. This 
bill follows the failure of a bill introduced 
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by real estate interests to do away with the 
requirement of sprinklers in all existing 
buildings in the city. 

New Rules for Brokers’ Licenses.—.\fter 
April 1, according to an order issued by the 
Insurance Department, insurance brokers’ 1i- 
censes will be granted only after applicants 
have undergone examinations proving qualifica- 
tions or have filed bonds in $1,000 each with the 
Department. This regulation abolishes the 
“IExperience System” which has been effective 
for the past two years, by which every new 
broker was taken on by an agency for a period 
of one year as an instruction period, during 
which time all his business went through the 
supervising agency, and the agency was more 
or less responsible for his actions. It is said 
by the Department, and generally admitted on 
the “Street,” that this system has been abused. 
The tutelage of the agency has not always 
been valuable, brokers have felt slighted or ex- 
ploited, while the Department has found the 
results unsatisfactory. 

Dwight W. Timmerman & Co. Appointed. 

Dwight W. Timmerman & Co. general agency 
has been appointed Boston agent for the In- 
surance Company of the City of New York, 
which has been for many years represented by 
the office of OBrion, Russell & Co. The trans- 
fer has jrvst heen made. 


Special Agent for Westchester 

:Imer R. Porter has been appointed special 
agent for the Westchester for Western Penn- 
sylvania, with headquarters in the Common- 
wealth building, Pittsburgh. He will tale up 
his new work on April 15. Mr. Porter, who 
was “born and raised” in Western Pennsyl- 
vania, and who has had fourteen years’ experi- 
ence in both local agency and field work in such 
territory, was for seven years special agent for 
the Farmers of New York. He will, therefore, 
take to the service of the Westchester’s agents 
a thorough knowledge of men and conditions 
in his field. 


Sun Last to Leave Pine Street 

Pine street, once the center of New York's 
insurance business, and known then as_ the 
“English Channel,” because of the great num- 
ber of foreign companies located there, will 
have been entirely deserted by insurance inter- 
ests on May 1. The local office of the Sun 
Insurance office will, on that date, move to new 
quarters at 560 John street. 


National Union Increases Capital 
At the recent meeting of the directors of the 
National Union of Pittsburgh, it was resolved 
to increase the capital stock from $1,000,000 to 
$2,000,c00. The resolution will be presented 
to the stockholders at a meeting April 9. 

J. S. Darst. State Auditor of West Virginia, has 
notified fire insurance companies that they will not be 
required to pay the annual tax for the support of 
the Fire Marshal's Department in this State. The 
lire Marshal’s fund has sufficient surplus to keep the 
department going for one year. 
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Extracts From 1919 Statements of Fire and 
Marine Insurance Companies 


(Supplemental to list published in Tue Specraror 
last month.) 
Surplus 


Name and Location to Policy 
of Company Dec. 31 Assets holders 


Agricultural, Water-{ 1919 $6,711,669 $2,510,339 


TOWN ei cacveesingnuas {1918 6,168,419 2. "4: 30,858 
Albany, Albany ....... § 1919 1,336.058 791,831 
11918 1,247,982 769,738 

Alliance, Philadelphia..{1919 4,497,696 2,262,110 
11918 3,831,850 2,063,967 

American Central, St. § 1919 4,984,206 2,514,679 
WOM goonies ei sacs (1918 4,562,756 2,222,964 
American Eagle, New§1919 : bi 089 2,060,722 
WOM 5.80 eee ence. (1918 3,134,802 1,900,572 
American, Newark ....§1919 14,845,137 5,189,532 
11918 13,623-743 4.700.512 

Atlantic City, snes, —e 508,241 412,310 
CO asia wc naw aalean 18 504,195 405,108 
Atlas Assurance, Lon- a 4,489,759 1,353,338 
CG 5 sins wen cnc ae (1918 3,957,273 1,228,279 
Atwood Fire, New York 1919 600,000 600,000 
Saltimore Amer., Balti-{1919 1,553,585 1,190,530 
Me ee ee ee (1918 1,460,769 1,144,853 
Baltimore Mutual, Bal- {1919 149,858 76,243 
WING, widen ae niweesiacw 11918 140,589 73,692 
Bankers Automobile, {1919 546,988 409,854 
BANCO occas esadees 11918 337,427 146,569 
Buckeye National, To- {1919 222,154 154,681 
NGA Sai ala ore cae ea 11918 217,166 149,508 
Buffalo, Butfalo ...... {1919 3,614,444 2,472,850 
(1918 3,432,452 2,399 076 

Citizens, St. Louis..... {1919 1,061,616 532,047 
11918 1,186,668 486,797 


Columbia, Jersey City..§1919 1,796,955 1,213,394 
11918 1,459,099 1,148,486 








Commerce, Albany..... f1919 923,156 609,386 
11918 $51,289 578,339 
Commonwealth, N. Y...§1919 3,712,575 1,727,314 
11918 3, mi 986 1,584,199 
Concordia, Milwaukee. . § 1919 4,055,050 1,451,073 
(1918 3 404° 137 1,251,064 
Eastern, Atlantic City. . § 1919 420,158 313,576 
11918 406,773 334 294 
Farmers, York, Pa....f1919 1,404,310 391,810 
11918 1,257,812 9,66 
Federal Union, Chicago § 1919 734,813 
11918 617,478 
Fire Association, Phila-{1919 14,937,685 D: 
tC ean ane 11918 13,481,581 53,53 
Fitchburg Mutual Fitch-f 1919 371,110 91.634 
WHE Secesdccnccuess 1918 295,467 71,232 
Franklin Fire, Philadel- { = 5,300,191 2,298,019 
We 0 wie oe ata ne eo ee 11918 3,772,414 1,182,212 
General Fire, Paris.... § 1919 1,616,091 553,344 
11918 1°422°918 87 
Glen Cove Mutual, Glen 1919 225,803 - 
COG oocccicwcnso<c 1918 218,978 
Globe and Rutgers, New 1919 33,687,274 
Fahl (orescence 1918 30,389,461 
Globe, Pittsburgh ..... {1919 1,295,918 


11918 1,195,231 

Granite State, Ports-{1919 1,771,831 503,73: 
WEN aia los dadataires 11918 1,648,334 536,590 
Hartford Fire, Hartford§1919 50,590,320 16,089,055 
(1918 39,723,889 11,123,660 





fenry Clay, Lexington. f1919 1,023,964 641,345 
(1918 891,769 599,508 
Independence, Philadel- § 1919 421,498 300,147 
WEEP aces ces camecns 11918 410,557 300,371 
Ins. Co. of State of Pa., i 4,744,821 1,651,118 
Philadelphia ........ 1918 4,737,583 1,310,918 
Lumbermens Mutual 1919 1,439,791 684.872 
Mansfield, Ohio......11918 1,164,936 568,136 
Massachusetts F. and{1919 1,877,427 733.3 
M., Bost: ...6cce5. 11918 1,843,359 
Maryland Motor Car,{ 1919 1,006,058 397,691 
Baltimore: . 2. os ewes 11918 645,595 400,493 


Mercantile, New York. §1919 3,656,050 2.013.457 
11918 3,486,704 1,921,811 





Mich. Millers Mutual,{1919 2,536,467 734,865 

COMMING oo x oc sis ns 5-4 11918 2,347,662 813,788 
Millers National, Chi-§1919 4,020,645 i 

CAMs cave adets aces 11918 3,323,980 
Minneapolis F. and M., {1919 1,010,847 $23,774 

Minneapolis ........ 11918 806,827 263,510 
Nat'l Automobile, Los 

ye) eee ere 1919 128,700 109 297 
Netherlands Fire andf1919 1,494,643 679,826 

Life, The Hague.... | 1918 1,336,313 602,734 
New Brunswick, New J 1919 2,549,999 841,088 

Branswieh «<< .20..«5 11918 2,338,567 830,685 


New Jersey, Newark...§1919 2,782,985 1,382,745 
(1918 2,622,130 1,350,966 
New Zealand, Auckland {1919 1,120,738 
11918 809,360 
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: : Surplus 
Name and Location to Policy- 
of Company Dec. 31 Assets holders 
North British and Mer-§ 1919 11,082,577 
cantile, London ....11918 10,373,470 
North China, Shanghai. {1919 1,044,573 
11918 491,255 
North River, N. Y..... f 1919 7,468,760 % 
11918 5 ae —_ 2, 
Pennsylvania Fire, Phil-{ 1919 2, 
De ae 11918 2 
Peoples National, Phila- 1919 1,280,066 
EN 6 diccann kas (1918 1,284.) 028 
Philadelphia Manufac- § 1919 46: 
turers, Philadelphia. . } 1918 4: 
Pheenix Assur., London { 1919 2,286,810 
(1918 2,026,608 
Piedmont. Fire, Char-{ 1919 686,215 488,157 
Mat. Geo scanene 11918 613,365 444,776 
Pilot Fire, Greensboro*. § 1919 410,082 223,328 
11918 370,706  %218.590 
Providence Washington, {1919 9,166,586 4,111,536 
Providence ......... (1918 47, 421, 694 3,213,111 
Queen, New York..... §1919 15,871,765 7,477,601 
(1918 14,457,150 6, 660,450 
Reliable, Dayton, Ohio.{1919 1,111,843 907,135 
11918 1,075,336 903,402 
Retailers Fire, Okla-{ 1919 340,480 260,890 
heana: (City. ..<.0650 11918 272,748 200,155 
Rhode Island, Provi-{1919 2 »1 66,175 1,121,813 
GONG cas wae dasuwes 11918 2 362,605 909,134 
Rocky Mountain, Great { 1919 864,660 486,520 
WAM Ss var caveseaeae 11918 780,801 473,531 
Royal, Liverpool ...... {1919 19,489,740 277,632 
(1918 18,269,657 5,465,521 
South’n Home, Charles- § 1919 456,683 314,400 
WO Ssteccduveceuces (1918 260,606 152,084 
Southern Underwriters, | 1919 502,446 296,723 
Greenshoro .......2. 11918 448,591 275,890 
Springfield F. and M.,{ 1919 7,303,137 6, spb 911 
Springfield ......... (1918 14,742,702 978,360 
Standard Mutual, Phila-{ 1919 314,583 "141,987 
OMB er cae coe 11918 285,230 130,151 
State Assurance, Liver- {1919 910,141 518,173 
DG0M-..-. deneeadceaae. (191s 813,019 501,215 
Stonewall, Mobile..... f 1919 304,940 253,444 
(1918 306,724 261,560 
Suffolk County Mutual, {1919 100,385 94,595 
MOURMROIE 2. <2 6c0 11918 95,499 90,152 
Underwriters, Greens- § 1919 347,500 209,440 
ERE AR eet has 11918 291,977 187,858 
Union Automobile, Lin- { 1919 387,101 222,261 
QUMNES. Guo tatecacaneas 11918 182,652 113,268 
Union, Bangor, Maine. { 1919 599,189 $54,248 
11918 618,365 486,063 
United Firemens, Phila-§1919 1,743,775 355,667 
GIOIA 35 44 ccc enka (1918 1,740,399 581,734 
United States Fire New§ 1919 10,689,094 4,312,904 
NOUN ic adwaeweses os (1918 8,637,649 3,426,124 
Virginia F. & M., Rich-§1919 2,744,156 1,375,761 
WOUND. 660 ck cascesens (1918 2,445,889 1,206,322 
Westchester Fire, Newf1919 9,408,912 2,719,337 
ME Geccctuvcorenas (1918 8,563,080 2,339,506 
Wheeling Fire, Wheel- {1919 661,722 367,058 
eee er re oe 11918 624,782 351,269 


* Formerly Southern Stock Fire. 
* Includes $100,000 stockholders’ bonds. 
¢ Includes permanent fund. 


Dubuque Fire and Marine Divides its 
Territory 

R. R. Stowell, for twelve years State agent 
in Pennsylvania, Maryland and Massachusetts 
for the Dubuque Fire and Marine of Dubuque, 
la., has severed his connection, as of March 7, 
to take the general agency for several compa- 
nes on the Pacific Coast. His former territory 
will be divided by the Dubuque. R. Wilson 
i'offman, long associated with the Milwaukee 
Mechanics, will have Pennsylvania and Mary- 
land, and Henry Gronbach, Jr., who has had 
charge of New York City, Brooklyn and subur- 
ban territory, will take Massachusetts and 
Rhode Island, the company having just applied 
for license in the latter State. 


“ We think there are no more reliable fire insur- 
ance publications than those put out by The Spectator 
Company.”’—Eastern Fire Insurance Company. 
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INVESTIGATION AT TRENTON 
Foreign Fire Companies Operating in New 
Jersey to Receive Attention 

Investigation of foreign fire insurance com- 
panies operating in New Jersey by the com- 
mittee on insurance of the House of Assembly 
at Trenton is provided for in a resolution in- 
troduced by Assemblyman George of Hudson 
county. The resolution, now in the hands of 
the House judiciary committee, is as follows: 

Whereas, Recent disclosures during the war 
have shown that the bulk of the insurance 
business issued in this country has been issued 
and controlled by foreign insurance companies, 
and 

Whereas, It appears that the security and 
deposits required under the existing insurance 
laws of the State of New Jersey are totally 
inadequate to protect the policyholders in the 
event of a great conflagration, and 

Whereas, It further appears that the present 
insurance laws of this State are inequitable 
in a good many features to the policyholders, 
and 

Whereas, It appears the issuance of a valid 
insurance policy would be more equitable an 
just to the policyholders and would give them 
more protection than the law now affords, and 

Whereas, The value placed upon a piece of 
property should be first settled at the time of 
the issuance of the policy rather than by a law- 
suit afterwards; therefore, be it 

Resolved,’ That the committee on insurance 
of this House or any sub-committee, and a like 
committee of the Senate, may be appointed 
and designated as a committee to investigate 
this question thoroughly with the object in 
view of preparing such legislation as may he 
advantageous and necessary to promote the ad- 
vancement of domestic insurance companics 
and at the same time insure better protection 
to the policyholder, and, be it further 

Resolved, That this committee may be 
authorized to sit during the session of the 
House, and that they may have full authority 
to compel the attendance of witnesses by sub- 
poena and to send for persons and papers by 
appropriate subpcena and that the committee 
may be further authorized to administer oaths 
to witnesses. 


National Liberty to Go Uptown 

The lease of the National Liberty, at 62 
William street, expires on May 1, on which 
date it is planned to remove to Forty-fivst 
street and Sixth avenue. Connection with ‘the 
Street” will be maintained by private wires to 
downtown local agencies. 

G. H. Kehr, secretary of the company. gives 
several reasons for the removal uptown. The 
present home building is not well lighted, and 
‘he employees are obliged to do a great deal 
of stairwork. Mr. Kahn also believes that a 
better class of help will be obtainable, and 
that the company will be able to keep its men 
longer. 

Furthermore, it is expected to attract to the 
home office business which comes downtown 
only of necessity. Brokers and agents from 
must near Forty-second 
street, and many times would prefer to do 


out-of-town stay 
their business in that district. 


Japanese Firm Appoints F. H. Robb, Agent 

The F. H. Robb Agency of New York has 
heen appointed United States manager for the 
Kyado Insurance Company of Japan. The 
company is backed by over $10,000,0CO in as- 
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sets, and is said to be second only to the 
Tokio in its homeland. Application for en- 
trance into New York State is now pending, 
and it is hoped that it will be in a position to 
do business by June 1. 

The firm name translated means Co-oper- 
ative, but the company is a stock company. 





New England Conservation Programme 

The conservation work in New England is 
now being organized. On Saturday next the 
Conservation and Fire Prevention Association 
of New England will come into being. One 
association for the entire district will carry on 
the work in accordance with a decision reached 
last week during the visit of T. Alfred Fleming, 
supervisor of conservation of the National 
Board of Fire Underwriters, 
Kansas to License Certain Non-Residents as 

Agents 

I-rank L. Travis, Kansas Superintendent 
of Insurance, has modified the ruling of the 
Department that only bona-fide residents of 
the State could obtain licenses to write in- 
surance in Kansas. The new ruling author- 
izes the issuance of licenses to managers, 
branch managers, district managers and 
such other officials of companies operating 
in Kansas but who are not actual residents 
of the State. 

Dean Schedule in Massachusetts 

The promulgation of the Dean Schedule in 
Massachusetts is proceeding slowly. Work is 
heing done in three cities under the direction of 
Manager Smith. Cambridge and Brookline 
have been rated and Lynn is now being rated. 
The work was much retarded by the war and 
many of the raters were lost. [ight or ten are 
now at work, and Manager Smith is again 
beginning his system of educating young me 
for the work. 


The metropolitan agency of the Imperial As- 
surance Company of New York has been given 
to Lockwood Bros. The Imperial has made 
rapid growth in the last few years and reports 
a strong financial position, with 
$1,920,207.60 and surplus to policyholders of 
$1,262,613.73. 


assets of 


Promotions in the Atlas 

Announcement is made by Frank Loc'’:, man- 
ager of the Atlas, of the promotion of H. H. 
Ray to be general agent in the improved risk 
department. He was formerly executive in 
charge of the same department. I. Harding 
lock, formerly in charge of the automobile 
cepartment and vessel agency, has been made 
stperintendent of that department. 





American Appoints Superintendent 
Paul B. Sommers has been appointed super- 
intendent of agencies of the American Insur- 
ance Company of Newark. Mr. Sommers for 
many years was connected with the Scottish 
Union and National in the Far West and later 
in Ohio. 


Thursday 


fEtna Agent in Cuba 


The Automobile Insurance Company and the 
tna Casualty and Surety Company of Hart- 
ford, Conn., in the further extension of their 
business, have appointed the Trust Company of 
Cuba general agent for the Island of Cuba. 
for the present these companies will confine 
their writing to general fire, marine, automo- 
bile and a few other miscellaneous casualty 
lines. The Trust Company of Cuba operates 
its insurance department under the supervision 
of William M. Whitner, manager, who has been 
a resident of the island for a number of years 
and is well versed in the insurance business. 
The Trust Company of Cuba has a well de- 
veloped agency business representing the Home 
of New York, the Hartford and the Phenix 
of Hartford. 


National Fire Protection Association 

The annual meeting of the National Fire 
Protection Association will be held in Chicago 
May 4-6. Nominations for officers have been 
presented as follows: 

For president, W. E. Mallalieu, New York. 
For first vice-president, H. O, Lacount, Boston, 
Mass. For second vice-president, W. C. Rob- 
insov, Chicago. For secretary-treasurer, Frank- 
lin H. Wentworth, Boston, Mass. For chair- 
man of executive committee, Rudolph P. Miller, 
New York. For executive committee (for 
three years), George H. Greenfield, Montreal; 
Walter A. Hull, Washington; H. L. Miner, 
Wilmington, Del.; Benjamin Richards, Chi- 
cago, and Robert Scott, Wilmington, N. C. 
For nominating committee (1921), three mem- 
bers, Henry V. Thayer, Boston, chairman: 
Henry A. Fiske, Providence, and George W. 
Booth, New York. 


Eastern Union in Regular Meeting 

The regular meeting of the Eastern Union 
was held on Thursday last at the Railroad 
Club. John Marshall, Jr., 
the Firemens Fund of San Francisco, was a 
cuest. At this meeting Coi. A. H. Wray ten- 
Jered his resignation, which was accepted, and 
his election to honorary membership carrie:| 
Whitney Palache, manager of 
elected in his 


vice-president of 


unanimously. 
ihe Commercial Union, was 
place. 


H. R. Bush to Act for California 

H. R. Bush, president of the Dixie Fire ot 
Greensboro, N. C., has been appointed general 
ageit for the California Fire of San Fran- 
cisco for the Carolinas and Virginia. 

-A new fire company is being organized at Ie- 
Moines to be known as the Pan-.\merican Fire. 

Oshkosh, Wis., has been warned that it must hav 
better fire-fighting facilities or face an inerease 1 
surance rates. 

Walter W. Tait of Detroit is now organizing a 
new fire reinsurance company, which will have a 
capital of $1,000,000. 

—The organization of the Iroquois Fire of Chicago 
is proceeding, and Henry J. Woesser will be the 
underwriter. The company will start with a capital 
of $100,000 and a surplus of $50,000. 
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RICHMOND CONVENTION 





National Association of Insurance Agents 
Closes Mid-Year Meeting 





NON-AGENCY MUTUALS DISCUSSED 
Nature of This Competition Examin: d at Length— 
Agents and Company Executives Propose 
Remedies 

The first session of the mid-year confer- 
ence of the National Association of Insurance 
Agents was held on Wednesday morning, 
March 17, in the auditorium of the Jefferson 
Hotel, Richmond, Virginia. James T. Catlin, 
Jr., president of the Virginia State Associa- 
tion, gave the address of welcome. He worded 
his address after the form of an insurance 
policy, the visiting delegates being the as- 
sured, the time of the convention being the 
period of coverage, and the policy insuring the 
comfort and pleasure of the guests during 
their stay. 

Craig Belk of Houston, Texas, responded 
to Mr. Catlin’s welcome, and expressed the 
love of all for Virginia, referring to the many 
physical beauties of the State as well as some 
of its historical glories. 

The business of the meeting opened with 
the report of the president, Fred J. Cox, who 
summarized the work accomplished by the as- 
sociation during the year past, calling par- 
ticular attention to the fact that the officials 
of several of the casualty companies were 
present. He sounded a note of warning in 
connection with the banks of the country en- 
tering the insurance business, and drew atten- 
tion to the advocacy of mutual form insur- 
ance by members of the Department of Agri- 
culture at Washington. He deplored the ten- 
dency of our politicians to-day to disregard 
the needs of the business man, and urged the 
association to do all in its power to bring this 
country back to a pre-war basis. 

James L. Case, in making the executive 
committee's report, supplemented to a great 
extent the remarks of President Cox. He em- 
phasized the necessity of surrounding the 
central association with strong and active 
State organizations. 

He stated that field men had been engaged 
io carry the work of the National Association 
to the States, and recommended the establish- 
ment of local boards in every city in the coun- 
try. He recommended the adoption of a 











THE SPECTATOR 


graded dues system in the State organizations. 
varying according to premium income. He 
also stated that the activity of the National 

\ssociation and its necessarily increased ex- 
penses made an increase of dues imperative. 
A revised constitution was read, and after de- 
tailed discussion was later in the day adopted, 
this including the increase of dues from three 
to five dollars. 

Chas. F. Wilson, chairman of the Finance 
Committee, reported the condition of the as- 
sociation and stressed the necessity of in- 
creased dues. 


STATE COMMISSIONERS SPEAK 

The morning session closed with addresses 
by Joseph Button, Commissioner of Insurance 
of Virginia, and chairman of the Insurance 
Commissioners’ Conference Committee to the 
National Association, and Thomas B. Donald- 
son, Insurance Commissioner of Pennsylvania 
and secretary of the same committee. 

Colonel Button, in his address, characterized 
State insurance as a species of socialism. He 
said that a bill drafted along the lines of the 
Pennsylvania Agency Qualification Law was 
to be presented, and he intimated that he 
would strongly advocate the adoption of a 
uniform bill upon this subject by the Insur- 
ance Commissioners’ Convéntion. 

Mr. Donaldson described the provisions and 
functions of the Agency Qualification Law 
now in operation in the State of |Pennsyl- 
vania. He described the questionnaire which 
must be filled out by the applicant. The grant- 
ing of a license is entirely in the discretion 
of the Commissioner. He pointed out that it 
was entirely up to the applicant to explain why 
he was entitled to his license, and that the 
weeding out of undesirables was being very 
much facilitated thereby. Mr. Donaldson 
suggested that the Pennsylvania law be used 
as a model for a uniform law which should 
be referred to the Insurance Department by 
the various State associations, their objec- 
tions and revisions being subsequently re- 
ported back to the National Association for 
consideration. 

\ motion by Mr. Cook of Rhode Island 
that this suggestion be adopted was passed. 


ADVOCATE OF ADVERTISING 

At the afternoon session, Marshall J. Ellis. 
chairman of the Casualty and Surety Com- 
iiittee, criticised the stock companies for not 
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organizing an advertising campaign to offset 
the advertising of the mutual companies. He 
advocated advertising and other propaganda 
hy the companies, to be followed up locally by 
the agents. 

The roll-call of the States was responded to 
by Duckworth of Alabama, E. M. Allen of 
Arkansas, M. T. Maucher of California, Col. 
Boyd of Connecticut, Marshall Ellis of 
Georgia, Gibbers of Illinois, Eugene Walsh 
of lowa, Robinson of Kentucky, Percy of 
Louisiana, D. E. Lang of Maine, H. H. Haw- 
kins of Maryland, Fred Norton of Massachu- 
setts, Friess of Michigan, Reben of Missis- 
sippi, Moffitt of New Jersey, New York: 
Southgate of North Carolina, Fred B. Ayer of 
Ohio, Lawrence Pinckney of South Carolina, 
Miss Julia Hine of Tennessee, Craig Belk of 
Texas, Col. Taylor of Vermont, and James 
T. Catlin of Virginia. The substance of the 
remarks of the various State speakers was 
their increased membership, adoption of the 
graded dues system and their various legisla- 
tive activities. 

The difficulties of the agent with regard to 
the unscrupulous broker in writing lines in 
States in which they are not licensed was dis- 
cussed by Railey of Louisiana, Cook of Rhode 
Island, and other agents of the association. 
Col. Young, Commissioner of North Carolina, 
stated that a properly worded resident agents 
law should remedy this evil, but pointed out 
that the enforcement of such a law must be 
effected by the agents themselves, for unless 
the agents refuse to co-operate with the 
broker there can be no remedy for the evil. 

C. I. Hitchcock, editor of the Insurance 
Field, suggested two plans to eliminate the 
evil of the broker. They were as follows: 

(1) The creation of a committee to be 
known as the Laboratories Committee to an- 
alyze lost lines of business, to investigate rea- 
sons for their loss, where they have gone, etc., 
this information to be placed in the hands of 
the State organizations to be acted upon as 
conditions may warrant. 

(2) The organization of a brokerage office 
of the National Association of Insurance 
Agents, this office to be incorporated and 
owned by the association. 

The session closed with an address by T. 
Alfred Fleming, Supervisor of the Conserva- 
tion Department of the National Board of 
Fire Underwriters. Mr. Fleming’s subject 
was “Our Duties as American Citizens.” His 
remarks were eloquently and impressingly 
directed against the un-American propaganda 
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now being circulated through this country by 
the “scum of Germany and Europe in ‘our 
midst,” under the guise of Americanism. 
Deportation is too tedious a remedy, said Mr. 
I‘leming, and prisons already cost too much. 
Such men should receive the penalty of any 
traitor to his country. This spirit of unrest, 
he pointed out, has even crept into our legis- 
latures, and it is time for the people of the 
United States to rise up and put men in office 
in Washington who will look after the inter- 
ests of the business men of the country. 
Americans must have the spirit of loyalty of 
Americanism, the spirit that puts America 
first and everything else afterwards. 

The morning session on Thursday opened 
with the completing of the State roll-call, fol- 
lowing which James T. Catlin, Jr., president 
of the Virginia Association, described the 
self-graded due system as operated in his 
State. 

The Virginia association, he said, increased 
its income from $750 to over $4000 by this 
system. The association now has a paid sec- 
retary, who helps the agents in arriving at 
rates and who acts as manager of the office 
maintained in Richmond. 

Non-Acency Mutua. ComPetITION 

The most important question taken up at 
the whole meeting was non-agency mutual 
competition, and how to meet it. The situation 
was gone over in detail, and several company 
executives expressed opinion as to the cor- 
rect methods of overcoming this growing 
menace to the agency system as it has grown 
up in this country. The company officials who 
were present at this conference were Edson 
S. Lott, United States Casualty Company; 
John T. Stone, Maryland Casualty Company ; 
Norman Moray, Hartford Accident and In- 
denmity; Robert J. Sullivan, Travelers; Wil- 
liam J. McCaffrey, Globe Indemnity; A. V. 
Whitney, National Workmen’s Compensation 
Service Bureau; H. E. Ryan, National Coun- 
cil on Workmen’s Compensation, and L. S. 
Senior, Compensation Inspector, Rating 
Board. 

The discussion began by Fred S. Cox, the 
president, who outlined the difficulties of the 
agents and announced the presence of the 
company officials. The agents stated their side 
of the question first. 

Loyal Durand of Wisconsin said that there 
was no competition in his State from fire 
mutuals, but that as far as mutual casualty 
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companies went the Wisconsin agents were at 
starvation point. He said that Socialists used 
this fact as an argument in their favor. 

Craig Belk of Texas described the alarm- 
ing growth of mutuals in his State, and stated 
that one large company was writing 20 per 
cent of the entire business done in Texas. He 
said State insurance was one of part of the 
Socialist party’s planks. 

Mr. Warner of New York feared the effect 
of this competition and other branches of the 
business. Vincent Schenck of New Jersey ac- 
cused the agents of making a mountain out 
of a molehill, and claimed that if the agents 
would give the service offered by the mutuals 
they would have no trouble in holding their 
business. 

R. L. Stewart of Kansas City said that if 
companies declined to accept excess insurance 
from the reciprocals the latter would not be 
able to continue in business. 

John Kavanaugh of New York stated that 
the dividends paid by the mutuals hit the 
agents hard. Companies, he said, must furnish 
a differential rate to compete with them. 

Instances of lives lost to mutual were also 
cited by Mr. Hecock of Oklahoma, Mr. San- 
derson of Rhode Island, and Mr. Abbott of 
Worcester, Mass. 

Mr. Boyle of Michigan showed some ad- 
vertisements of mutuals operating in Michi- 
gan, quoted some statistics on their business 
in that State, and stated they would quote two 
or three different rates to obtain a line. 

Edson §. Lott began the discussion from 
the companies’ standpoint. He said he was 
glad to see the spirit of co-operation man- 
ifested by the agents. He remarked that Mr. 
Whitney had evolved a scheme for eliminat- 
ing mutual competition, but that he did not 
think much of it. He stated that The Mutuals, 
in his opinion, are entitled to their share of 
the business. A good many of the present 
stock companies, he pointed out, began as 
mutuals. Those agents who will give the 
service to the policyholders, he added, will 
keep their business. He blamed, in part, the 
poor grade of claim adjusters employed by the 
companies, and expressed the belief that ad- 
justers often devise very close bargains. The 
competition of the mutual companies should 
serve the good purpose of spurring the com- 
panies and agents to render better service. 

Robert J. Sullivan, secretary of the Trav- 
elers, says this competition cannot be climi- 
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nated, but only minimized. The agent must cul- 
tivate his client and win his confidence. No 
general remedy can be applied to every local- 
ity: Each situation must have individual at- 
tention. 

Norman R. Moray, vice-president and gen- 
eral manager of the Hartford Accident and 
Indemnity Company, contended that the solu- 
tion of the problem lies in increasing the rates 
on small lines and decreasing them on large 
lines, so that better rates may be quoted in 
competing with the mutuals. 

John T. Stone, president of the Maryland 
Casualty Company, pointed out that the 100,- 
000 local agents in the country must be edu- 
cated, and that the mass of insurance pur- 
chasing public must also be educated. The 
buyer of stock and mutual insurance must be 


reached by advertising, circularizing and all- 


other forms of publicity and propaganda. 
The stock companies’ side of the question must 
be put before the labor unions, who are pow- 
erful factor in the advocacy of different plans 
of insurance. Service on the part of the agent 
and a proper education of the public in insur- 
ance should help the agents considerably. 
Mr. Stone said company advertising should 
point out that the essence of mutual insurance 
is Socialism, and if encouraged will socialize 
the business of the buyer of insurance itself. 

H. E. Ryan, general manager of the Na- 
tional Council on Workmen’s Compensation, 
described the functions of the rating bureaus 
and methods of arriving at rates. He said the 
principle of mutual insurance was sound. The 
trouble arises out of the non-agency system, 
not the mutual system. There is no material 
difference in the loss ratio of the two systems, 
but there is a considerable difference in the 
expense ratio. He pointed out that, as the 
mutuals handled only very large lines, the 
overhead is small, and the stock companies, 
taking small and large lines, have a larger 
overhead. This can be overcome by making 
rates heavier on small lines and lighter on 
large lines. 

M. E. Jewitt, vice-president of the Royal In- 
demnity Company, pointed out that the three 
points most generally advertised by the mu- 
tual companies were that they 

(1) Eliminated the middle man; (2) elim- 
inated the stockholders’ profits; (3) were 
economical in administration expense. 

Mr. Jewitt said that the underwriting profit 
of the casualty companies is 2.1 per cent, not 
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a very attractive saving to the policyholder. 
The dividends to stockholders are about 3 
per cent. This shows that two of the three 
arguments are very weak. The remaining 
argument of eliminating the middleman must 
be proved unjustifiable by the service rendered 
by the agents to the policyholder. The in- 
flated payrolls of to-day have caused high 
rates, consequently mutuals have prospered, 
but when the lean days return they will have 
trouble. 
OTHER Papers READ 

The afternoon session on Thursday opened 
with a paper by Sheldon Catlin, vice-president 
of the Insurance Company of North America, 
and chairman of the Fire Prevention Com- 
mittee of the National Board. Mr. Catlin de- 
scribed the activities of the National Board’s 
conservation campaign, and made several sug- 
gestions whereby the National Association 
members can further this work. 

M. B. Trezevant, manager, Insurance De- 
partment of the Chamber of Commerce of the 
United States, described the proposed work 
of this department, and pointed out the rela- 
tion of the insurance business to chambers of 
commerce and through them to the rest of the 
business world. 

Des Moines has been chosen as the next 
convention city for the National Association. 

A committee to investigate brokerage lines 
was appointed by President Cox. This will 
be known as the Analyzing Committee. The 
following were appointed: H. A. Pierson, 
chairman; R. L. Stewart, Shirley Moissant, 
L. L. D. Chapman, and William L. Railey. 

Opposition of the association to banks en- 
gaging in the insurance agency business was 
indicated by a resolution to that effect. 

Social and sight-seeing functions marked 
the stay of the visiting insurance men in Rich- 
mond. They were guests of the Virginia As- 
sociation on these various occasions. 





Fire Legislation in New York 
Assemblyman Crowley has offered a_ bill 
amending sections 133 and 135 of the insurance 
law by requiring the making and filing of maps, 
by fire departments, of the boundaries of cities 
and villages and the fire limits of wunincor- 
porated villages. 
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Department of Agriculture Deems 2000 
Farmers’ Fire Mutuals Insufficient 

Declaring that although there are ap- 
proximately 2000 farmers’ mutual insurance 
companies already in existence, there are 
several States whose laws make no suitable 
provision for forming and operating such 
companies, the Department of Agriculture, 
in a circular (No. 77) just issued, has pre- 
pared suggestions for a State law providing 
for the organization of farmers’ companies, 
to be distributed among persons who may 
be interested in the enactment of such legis- 
lation. 

“Figures compiled by the office of Farm 
Management,” declares the department in 
its announcement of the circular, ‘show 
that the companies now in existence carry 
a total insurance exceeding $6,000,000,000 on 
property valued at over $7,500,000,000, 
which is more than two-fifths of the value 
of all insurable farm property in the forty- 
eight States. In a number of States where 
this form of protection has been highly 
developed, the average cost falls below 
one-half the rates quoted by commercial 
concerns or the so-called bureau rates. 

“Since about fifteen per cent of all the 
farmers’ mutuals in the country write 
policies that give protection against wind- 
storms, as well as fire and lightning, the 
average rate for the country as a whole is 
higher than it otherwise would be. Not- 
withstanding this fact, the average for the 
country as a whole is only twenty-six cents 
per $100. The writing of windstorm insur- 
ance is not permitted to local mutuals under 
the suggested law, however, since only 
companies that operate over wide areas 
can assume this risk with safety.” 





Dance Hall Fires 

A recent fire in a dance hall at Ville Platte, 
La., which caused the death of at least twenty- 
five persons, invites attention to the subject 
of dance hall fires. In the book entitled “Fire 
Insurance Inspection and Underwriting” (sec- 
ond edition), by C. C. Dominge and W. O. 
Lincoln, the subject of dance halls is cross- 
indexed to halls, and under the latter head the 
following information is given: 

“Halls.—Buildings used for halls and lodge 
rooms are usually of large, open area; either 
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frame or ordinary brick construction with un- 
protected floor openings. May have miscel- 
laneous stores on ground floor. The hall 
proper usually has a complete stage equipment ; 
the stage constructed of wood or other light 
material, makeshift dressing rooms and an 
abundance of old properties and scenery which 
accumulate and are rarely ever removed. The 
dance floor is highly polished, and care should 
be exercised in storing of oil and floor mops. 
Gangsters frequent the poorer class halls. 
Many fires are caused by smoking. Usually 
someone during the evening drops a lighted 
cigarette or a cigar butt in some obscure corner, 
which smolders, and during the early morning 
hours finally breaks into flame. Fires once 
started in this class are hard to extinguish. 
Poor fire record,” 


Taxes on Reinsurance 

Richard J. Hopkins, attorney general, 
has been asked to write a definite opinion 
for the Kansas Insurance Department as 
to whether or not the insurance companies 
should pay a double tax on reinsurance 
business written in this State. The com- 
panies now pay the two per cent tax on all 
original premiums and the foreign com- 
panies pay four per cent on these premiums. 
In addition the companies are paying the 
same rate of taxes on all reinsurance busi- 
ness they handle within the State, making 
a double tax on all business reinsured in 
Kansas. 

“There never has been any effort made 
to find out what was the proper thing to do 
in regard to reinsurance,” said Frank L. 
Travis, Insurance Superintendent. “I am 
informed that in some instances fire insur- 
ance companies are actually paying the 
double tax on as much as ninety per cent of 
their premium. This is true where a com- 
pany writes a big line and then reinsures 
a considerable part of it. 

“Some years ago an informal ruling was 
made by someone directing the companies 
to pay the regular premium tax on all rein- 
surance as well as the original premiums. 
This does not seem fair to the companies 
and I am going to try to get a ruling that 
the tax is payable only upon the original 
premium.” 
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Danish Reinsurance Losses Heavy 

The expected has happened. Marine under- 
writers in the American market, and especially 
in this city, the center of the country’s marine 
business, have been wondering which com- 
pany, or group of companies, would be forced 
to show the white feather as a result of the 
repetition of during the few 
months. In spite of the fact that Great Britain 
claims that the United States is scarcely able 
to stand alone in the marine insurance strug- 
gle, the announcement is yet to be made that 
an American company has fallen down. On 
the contrary, the weakness has broken out in 
the very locality where marnie insurance was 
born, where its youth was nurtured and sus- 
tained for centuries, and where it still lives in 
the strength of its manhood and full of its 
original spirit. But for some cause yet to be 
explained, what is known as the Whist Group, 
with home in Copenhagen, has levied an assess- 
ment of twenty per cent of the unpaid share 
liability. The Whist Group has, it is said, suf- 
fered severely from marine losses, which have 
been handed down to the Danish Reinsurance, 
resulting in the call for additional financial 
assistance from the shareholders. But by way 
of explanation of its position, officials of the 
group say that they expect to secure the re- 
lease of a $500,000 deposit made in the United 
States. The Danish Reinsurance has not been 
admitted in New York. 


losses past 


Ruling on Reciprocal Automobile Companies 
in Kansas 

The Kansas Insurance Department is pre- 
paring a ruling that will require reciprocal 
automobile insurance concerns to maintain 
the full amount of the reserves at all times. 
Several reciprocal exchanges have been re- 
fused admission to Kansas because of the 
failure to maintain the proper reserves. 
They have threatened to brig mandamus 
proceedings against the State to secure ad- 
mission. Such a suit would be welcomed, as 
the Department feels that this would clarify 
the requirements for reciprocal exchanges 
of all kinds operating in Kanszs. 
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FOREIGN MARINE COMPANIES 


Millions of Dollars of Unauthorized Business 
Done Annually 





There is nothing startling in the announce- 
ment that foreign marine insurance companies 
have for years been collecting millions of dol- 
lars in premiums annually without having 
secured the right to do business in the United 
States. It is well known that no nation safe- 
guards its policyholders so jealously as does 
the United States, and if further legislation is 
necessary to check laxities here that exist in 
I-urope there is no question that the State In- 
surance Departments will exercise their pre- 
rogative in securing the enactment of new laws. 
The charge has been made that a large portion 
of unauthorized insurance is actually placed 
by agents and brokers within the State of New 
York. This would be a violation, not only of 
the insurance law, but would also subject such 
person to prosecution under section 1199 of the 
penal law. It is contended on the part of some 
brokers that said section does not prohibit a 
broker from acting for the insured in placing 
insurance in an unauthorized company so long 
as he does not act in the capacity of an agent 
for such company and receives nc commis- 
sions from it for placing the insurance. A 
considerable volume of insurance is placed in 
London Lloyds, the latter consisting of indi- 
viduals who have no corporate entity, and as to 
such it is claimed, and there would seem to be 
some merit in the contention, that section 1199 
of the penal law does not apply. For the pur- 
pose of preventing a person from acting as 
agent or broker for any unauthorized insurer, 
State Superintendent Phillips of New York 
suggests an amendment to the section by in- 
serting after the words “corporation” wherever 
the same appears the words “or other insurer.” 

The adoption of such an amendment would 
not permit any person lawfully to act for or 
represent an unauthorized insurer, or in any 
way aid it in the transaction of insurance 
business in this State, but its strict enforce- 
ment would to some extent remedy the condi- 
tions which have been the subject of the com- 
plaints mentioned. The amendment would 
not, however, prevent a property-owner from 
placing his insurance directly, and he could 


obtain same through an agent or broker re-- 


siding in another State unless such State hada 
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The writing of unauthorized in- 
surance covering direct risks should be dis- 
couraged. These insurers are not required 
and do not maintain assets within the State, 
and the insured is able to obtain but little in- 
formation as to the financial ability of such 
concerns to meet their obligations in case loss 
ensues. Many of them do not even maintain 
reserves for unearned premium liability. In 
the event of loss, if the insurance carrier re- 
fuses to pay, the policyholder cannot enforce 
his liability in this State because there is no 
agent upon whom process can be served. In 
case the policy contract requires the insured 
to mail proofs of loss his claim may be de- 
feated by reason of his inability to serve the 
rotice within the time specified in the contract. 


similar law. 


Tanker With Molasses Lost 


The tank steamer Cubadist, which left Ha- 
vana on February 26 with a full cargo of 
molasses for Baltimore, has been given up as 
lost, together with her crew of forty. Three 
days after her departure from Havana a wire- 
less message gave the position of the steamer 
miles southwest of Diamond Shoals 
Lightship. Since that time no tidings have 
heen received from the tanker. Wreckage 
which might have been that of the missing 
tanker was reported seen on March 15 about 
fifty miles northwest of Diamond Shoal. The 
cargo of molasses was valued at approx- 
imately $500,0c0, and was covered in the New 
York market. 


as It! 


Kk. R. tlunt & Co. of Vhiladelphia have been 
appointed general agents for the Automobile Insur- 
ance Company of St. Louis for Philadelphia and 
vicinity to write automobile, liability, property dam- 
age and collision. The Hunt company has resigned 
as representative of the American Casualty Company 


of Reading. 


—.D. E. Monash has resigned as special agent for 
the Northwestern National of Milwaukee to become 
vice-president and general manager of the insurance 
of the American Insurance Agency of 
Ohio. 


department 
Columbus, 


—The International Fire and Marine Agency Corpo- 
ration has become United States managers of the 
Jakor Insurance Company of Moscow, according to a 
statement of Robert Van Iderstine, manager of the 


International agency. 





ASSETS 


Cash in Office of United States Trustee 
Cash in Banks and Office.............. 
*United States Government Bonds... ; 
*State and Municipal Bonds............. 
*United States Railroad Bonds................ 
*Public Service and Miscellaneous Bonds... . 
Premiums in Course of Collection. ......... 
MODEST OP TORE Sc oo-cs ook esa os wioleeced 
RORMNIE AIOE oe orele wis yicatiula ate Wie clot oats 


FIRE DEPARTMENT 


469 Fifth Avenue 





SECOND RUSSIAN INSURANCE COMPANY 


Established 1835 


UNITED STATES BRANCH 


JANUARY Ist, 1920 


$128,356.92 Reserve for Losses.... . 


ag nes Reserve for Unearned Premiums.................. 
iene ats 661,50) 1.00 Reserve for Taxes.......... 

cr auees Other Liabilities. ............0.% 

123,250.00 SURPLUS OVER ALL LIABILITIES................ 


148,415.69 
21,527.91 
6,069.74 


$2,176,911.18 - ers. 





MEINEL & WEMPLE, Inc., Manager 


NEW YORK CITY 


*Based on values fixed by the National Convention of Insurance Commission- 


JOHN M. GRANT, Manager 


LIABILITIES 
$462,138.83 
807,142.52 
67,640.16 
16,218.34 
823,771.33 


$2,176,911.18 


MARINE DEPARTMENT 


82 Beaver Street 
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March 25, 1920 


Marine Insurance in 1919 


Following are the net marine and inland premiums 
and losses paid in 1919 by most of the companies 
licensed in New York State for that class of insurance: 


Ratio of 
Net Losses 
Net Losses to Pre- 

New York Fire Cos. Premiums Paid miums,% 
Agricultural, na $701,509 $523,857 74.7 
Am, Alliance, N. Y. 4,827 1,081 22.4 
American Eagle, N. Y. 272,169 255,047 93.7 
Am. Equitable, N. Y... 304,499 292,054 95.9 
Am. Mer, Marine, N. Y. 1,512,184 1,100,211 72.7 
Assurance Co., N. Y... 111,937 47,602 42.5 

Bankers and Shippers, 

Ds talere situ win we arareraa 606,805 47,351 +8 
City of New York, N.Y. 189,622 47,830 25.% 
Colonial, Ne. Vv. es 0 109,422 46,827 42.8 
Commercial Union Fire, 

TS. AS ae ee 187,208 98,025 52.4 
c ommonwealth, N. Y.. 288,106 239,230 83.0 
Continental, N. Y..... 1,17 73491 988,683 84.0 

Glee Pals 660k ccc ne 1,493,591 900,358 60.0 
Globe & Rutgers ....... 4,813,069 4,680,895 97.2 
Great American ,..... 1,591,701 730,964 45.9 
PRAWSULONE 6 60:00 50:06 6 a-&s 63,591 14,527 23.8 
COC) lear ers area 518,836 407,817 78.6 
DING gc nens c ev epecoes 4,363,341 2,165,972 49.6 
BROMINE aoc ce mace cence 20,675 1,485 7.3 
TODOUHAL a's sions wacee #0 2,258 92 4.1 
Importers & Exporters, 1,080,712 853,385 79.0 
NOC GL ET. 348,207 229,135 65.8 
Mercantile... 6020.60. 309,829 223,146 72.0 
National Liberty....... 875,252 699,440 79.9 
New York Equitable... 125,922 168,088 133.4 
Nidgaed (ees snk ccwnce ets 920,641 425,532 46.2 
North River . 24.6... 266,525 183,151 68.7 
CGC. Fac wacir cemcaes 1,930,451 909,159 47.1 
Safeguard ............ 73,210 22,767 $¥..1 
Napie ecicat acne eon 192,669 98,122 50.9 
StUyvegant ....cs ccc. — 1,660 32, nea 
United States Fire..... 622,246 492. 836 7.2 
Washington Marine.... 1,166,293 §2, 233 4.5 
Westchester .......... 452,193 309,400 68.5 

Lloyds 
Assurance Underwriters. —5,559 42,575 
Liberty Underwriters... oh | eee 
loved, IN. Vicciccccees 7,235 80 ie 
Metropolitan Motor Un- ‘ 

GERWEHERS: <6 sie sins 58,283 20,574 35.3 
New York Fire and Ma- 

rine Underwriters.... —8,025 26,035 
Norwegian Underwr’s.. —10,541 99,851 

. Y. Marine Cos. 
Am. & Foreign Marine. 555,011 , 281,252 50.7 
Atlantic Mutual ...... 5,527,257 2,135,916 38.6 
Liberty Marine ...... 878,984 621, 678 70.8 

Merchants & Shippers. 56,810 4,43 7.8 

North Atlantic ....... 893,962 626,4: 1 70.1 
Other-State Cos. 
PRUNE opie esas: es oe Soe 3,843,196 2,389,018 62.2 
PUINANCE. aos saa saeco 477,417 311,904 65.3 
American Central ..... 280,856 149,950 53.4 
PNONIORNE: ine 25 Kies 787,504 442,915 56.2 
Automobile .........<. 4,844,426 2,232,140 46.1 
MG NRCIER 25.5. 5-400.0/50h ates 3,252,275 1,605,373 49.4 
CahIOEhia. 2.56 cc cece es 402,774 111,953 37.98 
CAMEOW 5c. co vec dre meas 235,348 284,561 120.5 
Cleveland National..... 8,645 pe mares 
COMGHIDIG, 666 50s 60055 'e 827,057 330,445 39.9 
Columbian National.... 14,318 7,062 49.3 
CONCOREIA <a ic60% ccs 80,239 71,337 88.9 
Connecticut ........«. 699,113 452,214 64.7 

Detroit F. and M...... 8,546 2,576 30.1 
13 oo a 2 ee mre 81,715 53,617 65.6 
Equitable F. & M...... 185,289 98,479 53.2 
Federal Union ........ 56,057 53,310 95.1 
Fire Association ...... 709,344 412,618 58.2 
Firemans Fund ....... 7,316,826 4,443,028 60.7 
Firemens, N. J........ 621,333 378,189 60.9 
PEABMIAE 3 sc eecctecss 680.741 301,406 44.3 
Globe National........ 342,998 118,207 34.5 
RUAMGRGERD  o otr0 nso cee 3,401,443 1,564,003 46.0 
Home F. and M........ 1,065,238 479,755 45.0 
Independence sraamisnecarere 933 1,286 137.8 
ins. Co, of IN: A. ccs. 6,389,059 3,417,718 53.5 
Ins, Co. of State of Pa. 179,472 241,810 134.8 
Manufacturers ... . 100,958 32,379 32.1 
Maryland Motor Car. 736,285 277,536 $7.7 
Massachusetts F. & M.. 688,012 426,158 61.9 
Milwaukee Mechanics... 373,079 230,104 61.7 
National-Ben Franklin. 309,134 201,282 65.1 
National Union ....... 141,936 207,027 145.9 
Newark Fire ......... 355,415 155,300 43.4% 
New Brunswick ....... 589,313 407,479 69.1 
New Hampshire ...... 250,236 96,138 38.4 
Cs ere 586,067 327,407 55.9 
Northwestern National. 1,169,601 613,165 52.4 
OM Colony. <6 2. ccc a> 541,685 320,092 59.1 
tee: ear eae wciew a ee 516,924 229,450 44.4 
Pennsylvania ......... 272,380 137,837 50.6 
Peoples National ...... 48,608 71,251 146.6 
ROEM eos cc sivas cee 1,175,380 648,539 55.2 
OCOINA  bo os'pfan sore ere 33,751 7,312 23.7 
Preferred Risk ....... 60,575 23,730 39.2 
Providence Washington. 2,468,037 1,055,139 42.7 
ROMANCE 56 cee bese s wos 5,330 2,955 55.4 
Rocky Mountain ...... 46 20 43.4 
— PC aN ery ere” 1,991,375 1,445,126 72.6 

Paul F. and M..... 3,304,927 1,776,666 53.7 

Hwa WIREED fee otis weence es 416,225 178,623 42.9 

South Carolina ....... 171 153 —1,824 en 
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Springfield I. and M.. 601,540 107,850 17.9 
SGN aoc e eke noes 2,319 5,142 223.2 
Other State Marine 
| En ee 111,421 20,222 1 
Marine and Motor..... 884,921 644,755 72.9 
Foreign Fire Cos. 
LE Oa ae ee 162,726 82,441 50.7 
aoe America ....... 50,253 41,363 82.3 
NNO Sarno 0 5 we deewienees 302,536 49,005 16.2 
= Deen ewes 279,839 259,320 92.7 
Co ee eee 9,628 8,277 86.0 
Commercial Union .... 2,677,654 935 064 34.9 
Eagle, Star and British 
Dominions .......... 12,573 2,689 21.4 
Liv. & Lon. & Globe... 1,278,181 745,855 58.4 
London and Lancashire. 697,891 281,314 40.3 
London Assurance ..... 1,561,028 803,267 $1.5 
Milan Internat’l Reins. 155,785 21 «] 
camp A aaa . 1,095,638 724,810 66.2 
New Zealand ......... 3.947 22,992 257.0 
Norske Lloyd ........ 2,311058 2,014695 87.1 
asics — & Merc. 451,550 454,796 100.7 
ort NE ox oan Sie eres 218,883 187,744 85.8 
Northern, London ..... 409,485 164,066 40.1 
Norwegian Assur, Un.. 1,479,017 1,775,598 120.0 
Norwegian Atlas....... 667,825 240,201 36.0 
Norwich Union ....... 924,041 553,521 59.9 
MMU eho aos oa eiarerns 316,763 122,201 38.6 
Patriotic Seaddeeseacmels 119,878 114,998 95.9 
| Seen eee 406,084 202,704 49.9 
a rar anal talae aaa Dag 939,869 555,714 59.1 
NOIRE acd dixceaca-wiehe'e @'4.074 3,172,013 1,482,143 46.7 
Royal Exchange ...... 1,231,903 694,042 56.4 
Scandinavian-American. 3,059,742 2,019,956 66.0 
Scottish Union & Nat’l. 930,891 284,483 30.6 
Second Russian ....... 705, "607 564,143 79.9 
Scandinavia Ins........ 356,525 174,626 49.0 
SAO war wicegueedaas wane 17,133 815 4.8 
RR esa ae ie anes ee 1,019,648 811,338 79.6 
Spanish-American ..... 516,618 265,614 51.4 
Union, London ..... 141,410 81,868 57.9 
Union, Canton on0<.0< 1,753,975 784,000 44.7 
—— Briel ....<<: ‘ Prey on ote 
Cs nie ere ara 165,068 7 H 4. 
Yangtsye (Marine only) 728,959 511,416 += 70.2 
Worksite 2 o6ccce cece: 245,132 84,577 34.5 
Foreign Marine Cos. 
Brit. & Foreign Marine. 1,530,293 880,393 57.5 
Fonciere Marine ...... 73,624 33,525 45.5 
Imperial M., T. & F... 210,703 105,503 ° 50.1 
= me Mutual .... 842,319 506,680 60.1 
RENEE to laa aa aon es 322,237 143,939 44.7 
Norwegian Joint ...... 194,212 32,702 16.8 
Norwegian M. and T... 103,698 ~~ ...... Tare 
Ocean Marine ........ 475,116 303,434 63.8 
NOMGHCO 5. jas cooks axa 347,084 259,600 74.8 
SEADGANEG o i dkcccccce vs 3,077,658 802,152 26.1 
Thames and Mersey. 1,338,479 579,532 43.3 
Union Marine ........ 787,203 656,705 83.4 
ROMAINE ois ieee $130,454, 970 $74.4 474,852 57.1 


Bonanza Dividends 

At a recent meeting of the Chamber of 
Commerce, Portland, Ore., as a clincher in 
favor of the chamber to equip and operate 
Ferris-type hulls of the Shipping Board, Paul 
C. Bates, a shipping and lumber man, as- 
tounded the members present when he pre- 
sented facts and figures, as under, showing 
the high dividends paid upon the earnings of 
the owners upon their investments on wooden 
vessels operating on the Pacific Coast. The 
vessels are protected from foreign competi- 
tion on coastal and intercoastal trade, which 
materially adds to their investment value. 





Steam schooner Willapa, built at San Fran- 
cisco, at a cost of $100,000, paid dividends 
amounting to $165,000 in 7%4 years, and sold 
in December, 1917, for $114,000. 

Steam schooner Loop, built in 1907 for the 
Loop Lumber Company of San Francisco, has 
a capacity of 800,coo feet of lumber and cost 
$100,000. In 9% years this vessel paid $185,- 
000 in dividends, and in 1917 Bates sold his in- 
terest for the cost of the original investment. 

Steam schooner Ernest Meyer, built for 
Broughton & Wiggins of Portland at a cost 
of $200,000, was placed in commission in July, 
1917. In two years stockholders were paid 50 
per cent in dividends and 20 per cent was set 
aside to be invested in liquid securities. 

Schooner Santa Barbara, built in 1901 at a 
cost of $75,000, and carrying 650,000 feet of 
lumber, has paid in dividends up to date six 
and one-half times her original cost. 
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Underwriting Losses on Poorly Packed 
Goods for Shipment 

The question of properly packing goods for 
shipment is beginning to take firm hold upon 
the underwriting fraternity, and a campaign 
of education has been launched in the New 
York market to the extent of distributing 
litcrature broadcast among shippers. These 
howklets have been prepared by men who have 
made a thorough study of the science of pack- 
ing goods for shipment. They have demon- 
strated the value of their methods by saving 
the United States Government millions of dol- 
lars during the war in the transportation over- 
seas of army equipment. There are too many 
incompetents now employed in the packing de- 
partments of manufacturing concerns, and 
they should be weeded out for the benefit of 
hoth the manufacturers and the insurance 
companies. we 

Second Russian Insurance Company 

The United States branch of the Second 
Russian Insurance Company of Petrograd pub- 
lishes a statement of assets and liabilities as of 
January 1, 1920, which compares more than 
favorably with that published a year ago. Its 
total assets at the end of I919 are shown at 
$2,176,911, which compares with $1,816,089 for 
1918. The surplus over all liabilities is $823,- 
771, which compares with $537,572 a year ago. 
This means that during.1919 the United States 
branch of this prominent fire and marine re- 
insurance company not only added $286,199 
to the surplus of its American branch in 1919, 
but disbursed $183,918 to or for account of the 
home office. Its statement shows over $160,000 
of cash on hand, and large investments in 
United States, State, municipal, railroad, public 
service and other choice bonds. Meinel & 
Wemple, Inc., of 469 Fifth avenue, New York, 
is manager of the fire department of the 
American branch, and John M. Grant, 82 
Beaver street, New York, is manager of its 
marine department. 

Automobile Law in New Jersey 

Mutual and reciprocal automobile insur- 
ance companies have recently come into ex- 
istence in New Jersey, and the result has been 
that a bill has been introduced in the House of 
Assembly for the purpose of placing such asso- 
ciations under the jurisdiction and supervision 
of the State Department of Banking and In- 
surance, and also setting forth the procedure 
which must be followed by such associations 
for conducting the business of insuring auto- 
mobile owners against loss by fire, theft and 
accident. 


Good News for Marine Market 

The marine underwriting market was very 
agreeably surprised this week when it learned 
through reliable sources that practically all the 
cargo aft on the wrecked steamship Liberty 
Glo has been salved. The steamer was carry- 
ing a cargo of cotton last fall from a South 
Atlantic port to Germany, when she met the 
disaster. It is now expected that the hull of 
the Liberty Glo will be salved also. 





tufe Insurance 


Chicago National Life Organizing 

A company now in course of organization in 
Illinois is the Chicago National Life, which 
expects to be ready to issue policies about 
June 1. The founding of this company will be 
the culmination of the life work of FE, H. 
McConkey and A. L. Whitmer, two well-known 
Western insurance men, large producers of 
business, and of marked executive ability. An 
unusually attractive limited-payment policy will 
be in the forefront of the new company’s fea- 
tures. Details of this policy are to be an- 
nounced within the next week or two. With 
it the organizers are confident of achieving a 
running start in the business of life insurance. 
Rate books detailing this and other types of 
policy to be offered by the company are now 
being printed. 

The stock of the Chicago National Life has 
been placed in conjunction with the Corn Belt 
Bank of Bloomington, the Roanoke State Bank 
of Roanoke, the Farmers State Bank of Pitts- 
field, the Saybrook State Bank of Saybrook, 
the Dundee State Bank of Dundee and other 
Illinois banking institutions. These are acting 
as depositories of the company, the foundation 
being thus laid for the loaning of the funds of 
the company on first mortgages on improved 
real estate, as provided in the statutes. 

It is the belief of the organizers that the 
business of life insurance is increasing as never 
before, and that it is a safe business and 
profitable. They are confident that recent Gov- 
ernment activities have popularized life insur- 
ance, and have made it more of an American 
institution even than it was before. 


San Jacinto Life, Beaumont, Tex. 

Very gratifying gains were made last year 
by the San Jacinto Life Insurance Company of 
3eaumont, Tex., the principal ones having 
been as follows: In assets, $66,377; in legal 
reserve, $55,867; in surplus to policyholders, 
$8076; in income, $47,610; in insurance in 
force, $2,645,416. The company now reports 
assets of $408,561, with insurance in force of 
$7,004,257, its surplus to policyholders being 
$215,079. The increase in insurance outstand- 
ing, which was over sixty per cent of the 
amount in force at the beginning of Ig19, is an 
excellent index of the high esteem in which the 
San Jacinto Life is held in the States in which 
it operates—Texas and Louisiana. President 
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Pittsburgh, Pa. 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Financial backing on a liberal basis. 
Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








11. M. Hargrove has so ably conducted the 
company’s affairs that it has shown excellent 
progress, from year to year, since it began 
business in 1914; and he not only guides the 
agency staff in its field work, but writes con- 
siderable business personally. Other officers 
of this progressive company are: J. C. Wilson, 
chairman of the board; W. H. Stark, C. H. 
Moore, Ed. Paggi and I. R. Bordages, vice- 
presidents; J. S. Edwards, secretary; B. R. 
Norvell, treasurer; Oliver J. Todd, attorney; 
1). S. Wier, medical director; J. H. Reagan, 
associate medical director: Charles H. Stroeck, 
assistant treasurer; R. M. Anderson, actuary 
and assistant secretary; George A. Wells, as- 
sistant secretary, 


New Life Company for Negroes 

A legal reserve life insurance company for 
negroes is being promoted in Cincinnati. 
Arthur I. Vorys, formerly insurance super- 
intendent of Ohio, being one of the organ- 
izers. The agents and office employees will be 
negroes, while at the first the managing of- 
ficials will be whites. It is intended, though, 
that as soon as the negroes become conversant 
with the business they shall take over entire 
control of the company, thus providing a 
legitimate company, owned and controlled by 
them, and operated for the benefit of the 


negroes. — 

—Ex-President J. K. Voshell of Baltimore has been 
delegated to represent the National Association of 
Life Underwriters at the annual meeting of the 
Chamber of Commerce of the United States to be 
held at Atlantic City, April 27-29. 








holders 


and trucks. 
as never before. 
but you must show me. 


President, 
628 Great Southern Life Bldg. 





STOCK SALESMEN 


I want a man who has had experience selling 
board contracts, and believes that plan for sell= 
ing anything the greatest ever devised. Good 
leads and country bank co-operation. 
include bankers and business men. 
Company under production building tractors 
The South is buying industrials 
The right man’s opportunity, 


You had better wire for particulars, stating 
experience and present employment. 


Dallas, Texas. 


Medica] Section at French Lick Spa 

The tenth annual meeting of the Medical 
Section of the American Life Convention was 
held recently at French Lick Springs, Ind. Dr. 
C. N. McCloud of the Minnesota Mutual pre- 
sided. Among the many addresses was one by 
Dr. A. H. Baker of the Kansas City Life on 
the sub-standard risks. Dr. Baker has de- 
vised a system of rating sub-standard risks 
which, he expects, will be borne out by ex- 
perience, 

T. W. Blackburn, manager of the American 
Life Convention, put in a 
simpler 


strong plea for 
for applications and medical 
He exhibited a large number of 
contained no fewer than 184 
questions, many of which are of very little or 
no real value. He contended that they could 
he consolidated into some 50-70 questions of a 
standard nature. Such action, it was pointed 
out, would be particularly valuable for re- 
insurance, 


forms 
examinations. 
blanks which 


Indianapolis Life Enters Texas 
The Indianapolis Life has entered Texas, 
and President Frank P. Hanley has been in 
the State arranging its business there, A. M. 
Miller of Houston has been appointed special 
agent. The company has not heretofore op- 
erated in the South. 


—-John Hjelstrom, superintendent of the Newport, 
R. I. office of the Metropolitan Life Insurance Com 
pany for several years has been transferred to Wor- 
cester. His place at Newport will be taken by 
Thomas J. Murphy, who goes there from Boston. 
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THE PROVIDENT 


Life and Accident Insurance Co. 
Chattanooga, Tennessee 
Serving Insurers For More Than Thirty-two Years 


Lines written: Commercial—Monthly Premium 
—Group — Railroad Instalm.ent — Accident & 
Health Insurance. 
— Non-Participating Life Insurance. 


Attractive Agency Openings In Seventeen States 
1919 PREMIUM INCOME OVER $1,000,000.00 


Ordinary and Intermediate 
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SERVING TWO MASTERS 


The Policyholder’s Interests are Identi- 
cal with the Agent’s 


FUNDAMENTALS OF THE BUSINESS 


Attempts to Conjure Undue Profits for Stockhold- 
ers Will Lead to Losses for Everybody 
Concerned 

A man in this State is now undergoing trial, 
the charge against him being that of wrecking 
a concern which some years ago bought out an 
old New York city life insurance company. 
The daily papers have stated that this man’s 
defense is that long before he was connected 
with the concern-he is accused of wrecking, it 
was wrecked already. In perhaps one sense 
at least there may be a reason for this state- 
ment, for when the attempt was made to con- 
solidate the companies much attention was 
given to possible and great profits on the part 
of stockholders. In that respect the business 
of life insurance can be said to be entirely un- 
like any other. Name the four largest Ameri- 
can life insurance companies and you name 
giant concerns in which infinitely more attention 
has been given to the interests of policyholders, 
as well as to the interests of agents, than effort 
has been given to make money for the concerns 
themselves or for those who originally promoted 
them or invested in their stock. 

Of course, in the case of successful stock 
life insurance companies the stockholders are 
perfectly entitled to fair dividends on the capital 
invested. But any attempt to manage a life in- 
surance company solely in the interest of its 
stockholders, as if it were a chemical company 
or a steel mill, for example, will always result 
in ultimate loss both to the policyholders and to 
the stockholders. It is a case of an attempt to 
serve two masters where one is far more pow- 
erful than the other and will brook no divided 
loyalty. 

The fact is that successful life companies, 
almost without exception, possibly without an 
exception, have been policyholders’ and agents’ 
companies. The latter element in successful 
life concerns has sometimes not received the 
attention which it deserves; yet it is funda- 
mentally and vitally important, for the agent 
is fundamentally and supremely important in 
any life insurance company, and without the 
agent life insurance in America would have 
been the failure of failures. Hence those com- 
panies which have nailed to their mast-heads 
the slogan “For Policyholders and For Agents” 
have been and are to-day the successful Am- 
erican life insurance companies. And perhaps 


without a single exception the concerns which 
were promoted and managed with attention 
glued to conjuring somehow great returns for 
the stockholders have gone to the wall, with 
heavy losses for everybody connected with 
them, or are to-day the shaky and obscure con- 
cerns on the precipice of insolvency. 


STOCKHOLDERS’ ProrFirs 

You can say that some of the life insurance 
mammoths have made in the aggregate immense 
profits for their stockholders. But if you will 
take the trouble to examine the history of these 
companies you will find that this has been in- 
cidental, actually trailing large and, indeed, 
generous returns to a multitude of policyholders 
and the most unusual and generous emoluments 
to the agents who created the vast business. 
Indeed one such wonderfully successful former 
stock company, which did make large profits for 
its stockholders, not only can be said to have 
never contemplated such profits, but it is a 
fact that long after the name of the eoncern 
had become a household word it was known in 
the trade as “The Agent’s Company,” and no 
one, at least for a score of years, would have 
paid very high prices for its stock. It was only 
when vast changes, never contemplated by the 


originators of the concern, came in the business, 


and the control of the financial giant became 
so uncertain that an unlooked-for demand for 
the control forced the value of the stock to a 
high figure. This figure was not based on the 
dividend returns on the stock, but stood for the 
control of what had_been created in the interests 
of policyholders and agents. To-day the giant 
referred to is what it has been always—a vast 
institution managed solely in the interests of 
both policyholders and agents. 


IDENTICAL INTERESTS 

These two interests are identical, always one 
and the same. For the larger a company is, the 
less will be the proportional share of ‘expenses 
for every thousand of insurance on the books, 
the less will be the fluctuation in yearly mor- 
tality, the less will be a haphazard choice of new 
insurers; while, on the other hand, the greater 
will be the promptness and certainty in paying 
legitimate claims, the greater will be the effec- 
tiveness in dozens of ways, and the greater will 
be the returns to the policyholders in dividends, 
and the greater will be the ease with which new 
policyholders can be obtained. 

Now agents, of course, create the business, 
and without agents but few policyholders can 
be put on the books. And we cannot have a 
vast corps of trained selling experts unless we 
not only give, them adequate compensation for 
their efforts but offer them in the life insurance 
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bank account of an owner of the business. 


field every proper attention to their needs, their 
hopes and their ambitions. Therefore in rivet- 
ing attention on the interests of the selling ex- 
perts a company is riveting its attention on the 
interests of policyholders. Any attempt to man- 
age a company without proper consideration for 
its agency force and niggardliness in agency 
expense, allowances and compensation will re- 
sult in an insufficient business, heavy policy- 
holder expenses and meager returns to the 
policyholders. Hand in hand travel the in- 
terests of the policyholder and the agent. If 
one is neglected the other is also, and if one ts 
given proper attention both will reap the benefit. 

The life agent can be congratulated on the 
fact that his trade, like the business of life 
insurance itself, is absolutely unique. He is not 
selling his goods where any but an insignificant 
portion of the profits on the goods can slide into 
the hands of stockholders or can ever swell the 
The 
profits on the goods the agent sells come back 
to his customers, and a porton of these profits 
give him himself adequate compensation for his 
efforts. The agent sometimes loses sight of this 
fundamental and unusual advantage connected 
with his trade. In periods of discouragement 
he sometimes allows himself to think of his 
company as if it were an ordinary business 
entity, like a big milling concern, and that he 
is working in the interest of those aside and 
foreign from himself. He is not. He never 
brings the signature of a relucant prospect to 
the dotted line that he has not benefited all his 
past customers, and this will trail for himself 
an increase of opportunity for future gaining 
of applicants. 

No OtHer Such BUSINESS 

If anyone can name another~business to which 
all this applies let him get right up in meeting 
and shout it out. There is no other such trade 
on earth. For as yet we have no other such 
purely co-operative enterprise brought to a 
wonderful success and fruition. 

It will add immensely to the industry, de- 
vyotion and enthusiasm of any successful agent 
if he ponders on these fundamentals of his 
trade. And for the young agent, just entering 
upon what he intends as his life work, it should 
be a stimulating, an inspiring and productive 
thought, that any profits for his concern which 
by his efforts he creates come back to the cus- 
tomers which he has brought to his company, 
and that his own interests are part and parcel 
of the interests of these customers. 

Why, if we can imagine such a thing, it is 
like selling flour for a milling concern where 
years after the flour was sold the customers 
receive a handsome bonus on every barrel of 











flour they have ever bought from the agent. 
It is like selling gilt-edged securities that are 
put out by a which is bound 
hard by the fundamentals to return to the pur- 
chaser every cent of profit which can be con- 
jured. 


concern iron- 


That is modern life insurance. 


Life Business in Rhode Island 

There was an aggregate increase of $33,- 
077,344 in the amount of life insurance in 
this State at the end of the fiscal year, ac- 
cording to the annual report of Philip H. 
Wilbour, Commissioner, just 
made public. 

The total amount in force December 31, 
was $262,285,861, as compared with $229,- 
301,253 at the beginning of the year. This 
was divided among 669,856 policyholders. 
The total losses incurred amount to $3.347,- 
g18 Premiums paid during the year 
amounted to $9,515,311. A total of 108,168 
policies were written during the year, as 
compared wtih 89.391 during the previous 
year. 

There thirty life insurance com- 
panies doing business in the State in 19109, 
only one of which is located in the State. 
This was the Puritan, which wrote 311 
policies for a total of $578,680, making a 
total of 1626 policies in force for a total of 
$2.923,513. 

Six companies that accept group insur- 
ance show by their returns that there was 
an increase of nearly $4,000,000 in the total 
amount in force December 31, as compared 
with that in force December 31, 1918. The 
total amount in force is given as $19,320,- 
889. which is, however, included in the totals 
of the whole State. 
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Presbyterian Ministers Fund 

lounded long before the Revolutionary War, 
the Presbyterian Ministers Fund of Philadel- 
phia is of unusual interest because of its age 
and its yearly increase in financial strength. 
This company, which is the oldest life insur- 
ance organization in America, was established 
for the purpose of protecting the families of 
ministers of evangelical denominations in the 
year 1759, and has maintained its organization 
and steadily increased in strength since that 
time, the year 1919 having been the best in its 
As is to be expected, the limitation of 
its operations to the field which it specifically 
covers necessarily sets bounds to its operations. 

In 1919 the Presbyterian Ministers Fund 
wrote, issued and revived insurance to the 
amount of $3,770,143, and after deducting in- 
surance which ceased to be in force for va- 
rious reasons, there remains outstanding at the 
end of the year 16,561 policies for $29,842,366. 
These figures represent a gain in insurance in 
force of nearly $2,400,000 during last year, and 
this sum represents a very large proportion of 
the amount written. 

The premium income in 1919 was $1,385,794, 
or $165,000 more than in the preceding year, 
while its total income was $1,768,981—nearly 
$200,000 more than in 1918. The Fund now 
possesses admitted assets amounting to $9,694,- 
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405, while its policy reserve amounts to $8,965,- 
421. The company lists among its liabilities 
$214,340 of dividends, payable to policykglders, 
apportioned to annual dividend policies in 1920, 
which sum is nearly $20,000 greater than at the 
end of the preceding year. 

The salient features of this statement are the 
marked increases in income, assets, insurance 
written, insurance in force, dividends appor- 
tioned and payments to policyholders, and the 
continued liberal dividend schedule. of the com- 
pany for the year 1920, It is observed that the 
company carries a fund of $465,727 to provide 
for fluctuations in security values. 

The Fund does not employ agents, but se- 
cures its new business by means of correspond- 
ence with old policyholders and their friends, 
as well as with newcomers into the evangelical 
service. For this reason the expenses are very 
low, having last year amounted to only about 
$100,000. Including $958,268 paid to policy- 
holders, the total disbursements last year were 
but $1,058,727, as against income amounting to 
$1,768,981, indicating a saving of income of 
over $700,000. Death claims called for $242,- 
204; matured endowments required $235,195; 
the sum of $220,722 was paid in cash on sur- 
render of policies, and about $204,000 of divi- 
dends were paid in cash or applied to the pur- 
chase of paid-up insurance and annuities.” 

Under the capable management of President 
Perry S. Allen, the Presbyterian Ministers 
I'und has steadily progressed, and its affairs 
have been conducted efficiently and economic- 
ally. The company now enters its one hundred 
and sixty-second year, better qualified than ever 
before to render good service to its present and 
prospective policyholders. 


Fifty Years With One Company 

A remarkable record of long service is 
that of Elwyn L. Emmons, who last week 
observed his fiftieth anniversary with the 
Connecticut Mutual. He has enjoyed the 
friendship of all officers of the company 
and in recognition of his work the directors 
adopted a resolution congratulating Mr. 
Emmons for his long service. Among the 
many letters and gifts in remembrance of 
the occasion, from clerks and represent- 
atives throughout the country, was a 
bouquet of roses from the employees in the 
Hartford home office. He entered the em- 
ploy of the company when nineteen years 
old, and, with the exception of Walter L. 
Olmstead, cashier with the Connecticut 
Mutual, has been with the company longer 
than any other employee or officer. He is 
now in the policy department. 





“The Cost of Dying” 


“Kindly quote me the cost of your booklet 
entitled ‘The Cost of Dying’ in lots of fifty or 
more. It is in my mind a splendid leaflet.”— 
P. H. Tamplet, General Agent, Mutual Benefit 
Life. 

—The regular mid-year meeting of the executive 
committee of the National Association of Life Under- 
writers has been called for March 29 at the Hotel 
Astor, New York. 
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CANADIAN BUSINESS 





The Share that American Life Insurance 
Companies Have Taken in Recent 
° Years 





THEIR PROPORTION IS GROWING 





At End of 1918 American Companies Had 34 Per 
Cent of Canadian Risks on Their Books 


Very few of the builders of the prosperity 
of the United States, as well as those of the 
Dominion of Canada, are aware of the active 
part American life insurance companies have 
in the triumphant stimulus which is being in- 
jected into the thoughts of the masses of 
Canada to make a safe protection for the 
family by means of life insurance. The names 
of some of the companies are 
household words among thousands of Can- 
adians who contribute to the welfare of the 
public by providing for the present and the 
future. It is a remarkable fact that United 
States life insurance companies hold a little 
over one-third of the ordinary life insurance 
in force in Canada. The proportion is steadily 
rising in favor of American companies. 

The total net amount of insurance in force 
in the Dominion at the end of 1918 was $1,- 
785,001,273. Of this $1,105,503,447 was held 
by Canadian companies, $60,296,113 by Brit- 
ish and $619,261,713 by “foreign” companies, 
the latter class consisting entirely of Amer- 
ican companies. During 1918 the total amount 
of policies taken was $313,251,556, or $i31,- 
131,126 more than in 1917. Of this amount 
American companies got $127,853,228; Can- 
adian $179,420,315, and British $5,969,013. Thc 
amount of insurance taken during the year 
was $31,131,126 greater than in 1917, of which 
increase the American companies got no less 
than $23,545,602. 

In 1899 American companies held 28 per 
cent of the insurance then in force in the Do- 
minion. Ten later they held 27 per 
cent. In 1915 they had 32 per cent, and in 
1918, 34 per cent. 

Sir Henry Drayton, Canadian Minister 0} 
Finance, recently pointed out that Canada is 
under-insured, the average amount of life in 
surance per capita being about $225, which is 
much less than per capita insurance in_ thi 
United States. As an evidence of this, it ma) 
be pointed out that only in very recent years 
have Canadians really awakened to the ad 
visability of carrying what is now considered 
to be adequate insurance. During hte 90 
the average amount of new business ‘written 
a year did not exceed $6,000,000. In 1905 
$105,907,336, in the form of new policies, was 
taken out, an increase of $7,600,000 over the 
preceding year; but in 1906 there was a falling 
off of nearly $11,000,000 in the amount of ne 
business done. Not until 1909 was the $100, 
000,000 mark for the year passed. In that yea! 
the figures jumped from $99,896,206 to $13! 
739,078. This set a new and much _ farger 
amount for the yearly increase. During the 
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period 1909-14 the rate of increase for new 
business was $14,000,000 a year. In 1914, the 
first year of the war, there was a drop of $14,- 
000,000 in the amount of new business written. 
Gradually the volume increased, but it was 
not until 1916 that the figures of I913 were 
again reached. In 1917, however, there was 
a sharp advance, the new business showing an 
increase of $50,000,000 over 1916. 

During the 1899-1909 period, American 
companies did not hold their own in the 
Canadian field, having one per cent less in- 
surance in effect during the latter year than 
they had ten years before. During the last 
decade they have paid much more attention to 
Canada, having since 1912 doubled the amount 
of their insurance in force. As the business 
of American companies has increased in Can- 
ada, so have the assets. In 1899 the assets 
were $23,562,824; in 1908 they were $46,- 
762,534, and in 1918, $98,697,188. 

Canada is looked on as a very favorable 
field for United States companies. One rea- 
son is the large number of Americans in the 
Dominion, who, having an acquaintance with 
\merican companies, are naturally inclined in 
that direction. Another reason for the rapid 
advance in the amount of insurance written 
hy American companies in Canada is that 
some of them specialize in industrial insur- 
ance, 

What better evidence can be produced re- 
garding the confidence that the peoples on 
both ‘sides of the line have in each other as 
nations? 
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Perfect Personal Protection 
The Combined 


Life, Health 


and 


Accident Policy 


Issued only by the 
Niagara Life 
Insurance Co. 


Protects Both Yourself and Your Dependents 





HOME OFFICE 
Niagara Life Building, Buffalo, N. Y. 


Reliable Live Wire Agents Wanted 


EDWARD H. BURKE, 


Vice-President and General Manager 
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Prompt Service 





The demand for an outlet for excess on Life Insurance 
Policies has been met by 


THE REINSURANCE LIFE COMPANY 
OF AMERICA 


DES MOoIEs, Iowa. ° 


REINSURANCE ONLY 


Full Coverage 








H. B. HAWLEY, President 


F. D. HARSH, Secretary 








OBJECTIONS MUST BE MET 


It Doesn’t Pay to Sidestep Them, One Agent 
Finds 


“What are you doing in your sales talk 
this year that you didn’t dé& last year?” 
queried one agent of another. 

“I’m paying a deal more attention to the 
subject of objections by prospects,” was 
the reply, and the speaker continued: 


Heretofore, I’ve either sort of dodged 
some of them or taken too little pains to 
answer them, and bulled ahead with jabber 
about what the policy says it will do. I 
finally woke up to the idea that this was 
the very thing that was keeping down my 
production. So I started 1920 by making 
an invariable point of getting at every possi- 
ble objection the prospect has to buying, 
and answering it to his entire satisfaction. 

I've come to see that a prospect's offering 
objections really means he is interested in 
the proposition, and that he offers objec- 
tions to draw out the information he wants. 
For instance, when he objects on the 
ground of being unable to buy he simply 
wants the agent to show’ him how, con- 
sidering his income and expenses, he can 
buy. Right then’s the time for the agent 
to show his ability as a financial advisor. 
I boldly figure the man’s income and ex- 
penses to him, show him what expenditures 
can be cut off and the money put into life 
insurance. 

Then there’s the objection that he is 
already carrying all he is able. Show him 
that as a matter of plain figuring he is mis- 
taken, and that the income on the amount 
he is carrying would keep his wife or family 
only a comparatively short time. There 
isn’t. of course, one objection possible to 
be thought of that cannot be answered in 
a clear, common sense way to the entire 
satisfaction of any prospect. Where I used 
to sidestep objections I now make a spe- 
cial point of drawing them out of prospects 
and clearing them away. To force a sale 
and leave a man with unanswered objec- 
tions wrangling inside of him is plainly to 
get a man on the books who’s just about 
bound to quit soon and in the bargain be a 
bad advertisement for you.—International 
Lifeman. 


Health Underwriters Looking for Statistics 

The Bureau of Personal Accident and Health 
Underwriters, of which F. Robertson Jones is 
secretary, is sending out to member companies 
a series of forms upon which to report their 
experience in health insurancé. The informa- 
tion thus gained will be used as a basis for 
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standard rates and forms. It is hoped that 
results will be available within a month. 


Hartford Club Declines to Sell 

The board of managers of the Hartford 
Club surprised the majority of people in that 
city by declining the offer of $200,000 made by 
the Travelers for the club property on Pros- 
pect street, despite a proviso in the Travelers 
offer that the club would be allowed the use 
of its home for three years free of rent or 
taxes, which it was estimated increased the 

200,000 by the equivalent of at least $25,000 
additional. 

Vice-President B. A. Page of the Travelers 
is a member of the Hartford Club’s board of 
managers, and other officers of that company 
are prominent members of the well-known 
club. In rejecting the offer the managers con- 
sidered it a fair one, but decided not to sell, in 
view of the objections of many members to 
removing to other quarters, the present home 
having served the club for many years. 

Lincoln National Increases Capital 

Stockholders of the Lincoln National Life 
of Fort Wayne, Ind., have voted to increase the 
capital of the company from $300,000 to $500,- 
000, which will bring the surplus to policy- 
holders to $1,000,000. The company has been 
licensed in the following States recently: West 
Virginia, North Carolina, Iowa, Nebraska, 
Oklahoma, California. 


J. R. Young Will Not Retain Office 

Insurance Commissioner James R. Young 
of North Carolina will not be a candidate for 
re-elction, according to his own statement. He 
will go into the insurance business again, and 
may even resign before the end of his present 
term, expiring January I. 


a Se 
Insurance Sales Letters 


Open the way to real business—create a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the appli- 
cation. More than 400 salesmen are using Hull’s 
sales creating letters for life, accident, partnership, 
corporation and fire -business. An insurance~ com- 
pany official writes, ‘‘Am well pleased with the letters. 
Shall be able to make effective use of them.” Re- 
quest particulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
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HERE LIES YOUR 
OPPORTUNITY— 


GROUP LIFE 
INSURANCE! 


Fire Underwriters—Casualty Men— 
Men Handling Miscellaneous Lines of 
Insurance—Men Who Are Writing Cas= 
ualty and Fire Lines of Industrial and 
Financial Institutions: 


The Missouri State Life Insurance 
Company has a very attractive proposition 
for the writing of Group Life Insurance. 


The Missouri State Life has long been 
noted for its pioneering in policy contracts— 
its group contracts cover many new striking 
features and are modern and the latest thing 
in Group Life Insurance. 


The Missouri State Life, with its corps 
of expert group men, is able to send in the 


field men who are qualified to render help .. 


or counsel in closing group contracts. 


Many business institutions have taken 
advantage of our service and have bought 
Group Life Insurance with the Missouri 
State Life. 


Our contracts for the writing of Group 
Life Insurance are most liberal and attract- 
ive. 


May We Send You Literature? 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


M. E. SINGLETON, President 


‘Home Office, Saint Louis 

















TWENTY=NINTH ANNUAL EDITION 


THE HANDY GUIDE 


TO 


PREMIUM RATES, APPLICATIONS AND POLICIES 


HE HANDY GUIDE has for over a quarter of a 
century been recognized as the standard work 
on premium rates, applications and policies of 

American life insurance companies. 


It has stood the test of time and bears the highest 
possible reputation for completeness and accuracy. 
To the active agent The Handy Guide is an indis- 
pensable part of his canvassing ou tfit. 

Hundreds of testimonials have been received testi- 
fying to its worth and many of them lay special em- 
phasis on the value of having at hand complete 
copies of the leading policy forms of the several 
companies. 

With the full text of the policy before one there 
can be no question of the exact facts, such as is possi- 
ble where only deductions are made, or condensations 
of the policy conditions given. 

The Handy Guide for 1920 will contain data relating 
to about 175 life insurance companies of the North 
American continent. That number embraces all the 
leading companies actively competing for business. 
The data is fully up to date and has the official sanction 
of the companies listed. 


Premium Rates are shown in great variety, in- 
cluding the several forms of life, endowment and term 
contracts, together with numerous special forms. 
All ages given in the companies rate books are in- 


cluded. 


Surrender Values occupy a large number of 
pages in the book, showing for all ages and for a 
series of years the loan and cash values, paid-up 
policies and extended insurance. This section pre- 
sents more data than can be found anywhere else. 

Policy forms are given in their entirety without 
eliminating any part thereof, so that the user of the 
book can quote the actual phraseology without 
depending upon some other person’s interpretation 
of the several clauses in the modern policy contract. 

The Handy Guide is self-indexing, all data 
relating to one company being brought together. 
This feature makes the work of incalculable value for » 


prompt and ready reference. 


Companies should see that their agents are supplied 
with this standard publication in order that they may 
be fully posted concerning the plans of their com- 
petitors. 

The Handy Guide for 1920 will contain over 1400 
pages of reliable data concerning life insurance brought 
fully up to date. 


Orders for this book should be sent in at once. 


Liberal discounts in quantities. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INGURANCE EXCHANGE NEW YORK 
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EDWARDS TO VISIT HARTFORD 


President of Life Underwriters Association 
Will Address Meeting on March 31 

The Connecticut Life Underwriters Associa- 
tion has completed plans for the meeting at the 
Hartford Club on March 31, at which J. Stan- 
ley Edwards, president of the National Life 
Underwriters Association and general agent of 
the AXtna Life at Denver, will be the principal 
speaker. The gathering will probably be a 
joint affair, for the Connecticut association has 
invited the Western Massachusetts association 
to join in welcoming the national president, and 
a large number of underwriters from Spring- 
field and other Cities are expected to attend. 
Insurance Commissioner Burton Mansfield of 
Connecticut and the State Commissioner of 
Massachusetts will probably also be present. 
The meeting will take place at 4 P. M., and the 
session promises to be a lengthy one. Capt. 
James B, Moody, Jr., secretary-treasurer of 
the Connecticut association, is attending to de- 
tails for the event. 

President Edwards will visit Hartford as 
part of his tour of Eastern cities. On March 
27 he will speak before the Boston association, 
going from there to New York, where he will 
preside at the mid-year meeting of the national 
executive committee, to be held at the Hotel 
Astor, March 29. After attending the affair 
in Hartford he will then start westward. On 
April 2 he will address a joint meeting of the 
Utica and Albany associations in Albany; on 
Saturday, April 3, he will speak to the joint 


gathering of the Erie, Buffalo, Syracuse and 




















TWENTY-FOURTH 
ANNUAL STATEMENT 


The Greatest Year in the History of 
the Company 


Insurance paid for and 


revived during 1919... $28,431,949.00 
Increase over 1918.... 10,612,474.00 
Insurance in force...... 84,819,610.00 
Increase............. 20,951,895.00 
Total Income.. mee 3,574, 134.70 
i 1,142,591.06 
Reserve Value of Policies 7,005,024.68 
BNIGECAGO Ss 5.5)s/s.caaalewet 1,275,357.28 
Admitted Assets........ 7,982,899.08 
PRCECAGC s oic.0'% diwieereiarcs 1,161,849.52 


Total amount paid to 
policyholders and ben- 
eficiaries since organ- 
IZACOM oor ore ijn. &. 0's. 6 exe's 

Amount deposited with 
the State of Iowa for 
the security of all pol- 
icyholders........... 


3,983,042.72 


7,203,254.92 
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Rochester associations in Rochester; on Mon- 


day, April 5, he will be at the joint session -of 
the Ashtabula, Akron, Toledo and Cleveland 
associations, in Cleveland, while the following 
day he will address the Grand Rapids, Lansing 
Robert W. 
Moore, Jr., assistant to the president for the 
first district of the association, will accompany 
Mr. Edwards on his visit to Hartford. 


and Detroit associations in Detroit. 


North American Life Insurance Company, 
Chicago 

Notable gains were made last year by the 
North American Life Insurance Company of 
Chicago in all important items of its statement 
indicative of strength and progressiveness. The 
insurance issued and revived in 1919 exceeded 
$14,000,000, while the net gain in insurance in 
force for the year was about $9,500,000, the 
company having closed the year with insurance 
outstanding to the amount of $47,694,005. 

As of December 31, 1919, the company’s re- 
sources aggregated $5,128,155; its policy 
reserve was $4,058,387, and its surplus as to 
policyholders, $872,816. These figures repre- 
sent increases over those of the preceding year 
of about $764,cco in assets, $610,000 in reserve 
and $138,000 in surplus. The premium income 
likewise showed a large increase, it having 
amounted to $1,375,568, or over $290,000 more 
than in 1918. The mortality experience was 
very favorable, the amount of expected mor- 
tality having been $389,516, whereas the actual 
mortality was $216,680, or only about fifty-five 
per cent of the expected. The total payments 
to policyholders “last year amounted to $388,- 
862, including $278,843 paid for losses and 
matured endowments. 

The foregoing figures demonstrate the careful 
selection of risks and the generally conserva- 
tive administration of the affairs of the North 
American Life. It will be noted that, notwith- 
standing the large increase in policy reserve, 
the surplus shows a very substantial gain, so 
that the interests of policyholders are being 
well safeguarded. The company has, since its 
commencement of business in 1907, established 
and maintained an excellent reputation for its 
fair treatment of its policyholders. 

The officers of this enterprising company are: 
President, John H. McNamara; vice-presidents, 
E. S. Ashbrook, Albert Schurr and G,. J. Flem- 
ing; secretary and treasurer, William P. Kent; 
actuary, William O. Morris. 


George Washington Life, Charleston 
W. Va. 


Excellent progress was made last year in all 
departments of the George Washington Life 
Insurance Company of Charleston, W. Va. On 
December 31 last the company had $2,022,049 
of assets, a gain of about $120,000, while its 
policy reserve increased during the year from 
$1,384,568 to $1,630,874, the company by the end 
of the year having also increased its life in- 
surance in force by over $2,000,000. The death 
losses last year only caused a loss of seventy- 
three per cent of the expected requirements, 
notwithstanding the prevalence of influenza 
during the early months of the year. Dividends 
23 
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to get in touch with Life 
Insurance «Agents and 
General Agents for State 
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-gressive Company. 
Liberal contracts with at- 
tractive renewals. 
Providers Life Assurance Co. 
Home Offices 


10 South La Salle Street 
CHICAGO, ILL. 















to policyholders were increased, thus enabling 
the policyholders to secure their insurance at 
a low net cost. Since organization the death 
claims paid have amounted to $508,769, while 
total payments to policyholders have been 
$965,004. The premium income in 1919 was 
$452,515, and payments to policyholders $163,- 
288. The company has made gratifying pro- 
gress since it was organized in 1906, and now 
has in force insurance covering life contin- 
gencies amounting to $14,209,356. Harrison B, 
Smith is president of the George Washington 
Life, and he is assisted in the conduct of- its 
affairs by a strong official staff. 


A. R. ROBERTS RETIRES 
Is Succeeded as President of Amicable Life 
by A. R. Wilson 

After the completion of an examination of 
the Amicable Life Insurance Company of 
Waco, Tex., by the Texas Insurance Depart- 
ment, Insurance Commissioner Briggs, it is 
reported, called’ for the retirement of Artemas 
R. Roberts from the presidency of the company, 
and A. R, Wilson, heretofore secretary of the 
Amicable Life, has been chosen president to 
succeed Mr. Roberts. His election is regarded 
as being a temporary measure, pending a read- 
justment of the company’s official staff. 

On receipt of the information that he had 
resigned from the presidency and management 
of the Amicable, THE Spectator sent the fol- 
lowing telegram: “If you desire to make state- 
ment regarding your deposition from presi- 
dency, please telegraph.” To which Mr. Rob- 
erts replied by wire: “Will make any necessary 
answer upon my early arrival in New York.” 

As was announced in THe Sprcrator of 
March 11, it will be recalled that Insurance 
Commissioner Briggs will also retire on April 
1, and will be succeeded by J. C. Chidsey. 


Mutual Benefit in Providence 
The yearly agency convention of the Mutual 
Benefit Life of Newark was held in Providence 
last week. William H. Tennyson of the home 
office, the principal speaker at the banquet, told 
of traditions of the company and recalled its 
history, urging ideals for the profession. 


* 
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BEHIND 
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HE PEORIA LIFE 
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agents. 
and good reputation are giv- 
ing it a steady, healthy growth 
all in the Middle West. It in- 
sures men and women on 
equal terms. Policies are up 
to date in every respect, and 
contain liberal and attractive 


features which make them sell. 


It gives to Total Abstainers 
a lower rate on their insurance 
by placing their policies in 
the Total Abstinence Depart- 
ment in which the mortality 
record is kept separate. It is 
a live, up-to-date Company 
which is progressive. 


It is developing new terri- 
tory in the Central West and 
has good positions ‘for goo 1 
men. 


Peoria Life 


Insurance Co. 
PEORIA, ILLINOIS 


EMMET C. MAY 
President 


HENRY LOUCKS 
Superintendent of Agents 


GEORGE B. PATTISON 
Secretary and Actuary 
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Connecticut General Closes Big Group 
Insurance Contract 

The Transcontinental Oil Company at Pitts- 
burgh, of which T°, B. Parriott is president, 
has recently announced to its employees and 
those of its subsidiaries throughout the United 
States that they are to have the benefit of group 
life insurance. 

The Transcontinental Oil Company of Pitts- 
burgh has arranged with the Connecticut Gen- 
eral Life Insurance Company of Hartford for 
a blanket policy covering its officers and em- 
ployees, who will receive individual certificates 
of insurance in amounts according to length of 


service as follows: 


Six months and less than one year, $500, 
One year and less than two years, $1000. 
Two years and less than three years, $1500. 
Three years and less than four years, $2000. 
Four years and more, $2500, 

The insurance is furnished without any ex- 
pense to the employee, directly or indirectly ; 
covers death from any cause, anywhere, or per- 
manent and total disability before age sixty, as 
long as he is employed by the Transcontinental 
or any of its subsidiaries, and it is in addition 
to any benefits to which he might be entitled 
under a Workmen’s Compensation Law. 


Liberty Bonds as Assets 


An important ruling for the insurance 
companies operating in Kansas which have 
been investing in the various issues of 
Liberty Bonds has just been announced 
by the Kansas Insurance Department. 

All bonds purchased by the companies on 
subscriptions during the various bond drives 
during the war and for which par was paid 
may be listed in the reserves at the full 
face value. 

A considerable number .of companies, 
however, have been going into the open 
market and buying additional bonds at con- 
siderably lower prices than the par value. 
The department rules that bonds so pur- 
chased must be listed at the market value 
and not at the par value. The department 
states that it does not intend to permit the 
addition of any fictitious reserves by the 
listing of bonds at par when less than par 
was paid and when the bonds cannot be sold 
for the par value. 





Bankers Life of Des Moines Reaching for 
$100,000,000 Mark 


The new business of the Bankers Life of 
Des Moines for the first two months of 1920 
shows a total of approximately $15,000,000, as 
compared with a total of approximately $12,- 
000,000 for the corresponding period of 19109. 
With new business increasing twenty-five per 
cent as compared with last year, the total pro- 
duction for the year will reach the $100,000,000 
mark. 

W. A. Hinshaw of Des Moines led the field 
force of the Bankers Life for February with 
a total production of $227,000. Total number 
of his applications for the month was forty- 
eight; total amount of premiums on his busi- 
ness, $8,650. 


Thursday 
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gives you something absolute- 
ly new and different to talk 
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a chance to earn more money 
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Our Life Insurance Contracts 
contain the most up-to-date 
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World. The Accident and 
Health gives full protection 
for at least-a third less cost 
than regular casualty com- 
panies. Our agency contracts 
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Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 
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Manhattan Life 
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66 Broadway, New York 
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GUARDIAN LIFE OF AMERICA 


Income in 1919 Reported at $1,549,837 
Over Income for 1918 


The Guardian Life Insurance Company of 
America passed the $200,000,000 mark of in- 
surance in- force in 1919, with insurance paid 
for during the year amounting to $37,343,843. 
Since the company was organized in 1860 it 
has— 

Received from policyholders.......... $172,071,765.94 

Paid to policyholders. ..$130,142,891.13 

Assets held as_ security 
for policyholders .... 


Net gain to policyholders after payment 
of all expenses and taxes............ $16,286,653.92 


The following increases in I919 over 1918 
have been reported: 


NG SCONE a5 2 Sora s a tere Bonen ves $1,549,837 
RI ASGAN Go Se RS, elt daa a eas 2,103,722 
NGM SUMING: 6.55 a iais anu cra eraciares eas 231,193 
In new insurance paid for........ 12,684,924 
In new insurance in force........ 20,913,366 


In addition to the increase in surplus of 
$231,193 an investment fluctuation fund of 
$1,000,000 was set aside to take care of pos- 
sible depreciations, to which the best securities 
at times are subject. 

The substantial increases enjoyed by the 
company were not alone due to the exceptional 
year in the life insurance business, but in a 
large measure to the field force, which is 
rapidly increasing in numbers. One hundred 
and seventy-five full-time men were added to 
the agency organization, and seven new man- 
agers appointed during the year. 

During the course of the year the policy- 
holders’ service department of the company 
extended Guardian Life services to thousands 
of policyholders. These services are: Health 
service, budget service, policy title service, 
policy conservation and insurance money in- 
vestment service. 

That the agency force is vigorously reacting 
to the company’s programme is demonstrated 
by the fact that $5,694,000 in applications were 
submitted in February, making that short 
month the largest in the history of the com- 
pany. In addition, three new managerial ap- 
pointments have been announced this year and 
twenty-eight new full-time agents have entered 
the service of the company. 

Vice-President and Agency Manager T. 
Louis Hansen has left on a trip to Denver and 
the Pacific Coast to visit the company’s 
agencies there, as well as those in the North- 
west on his return trip. 


Gary National’s Favorable Mortality 

The Gary National Life Insurance Company 
of Gary, Ind., closed the year 1919 with a 
mortality of only ten per cent of the expected. 
This is rather unusual, in view of the fact 
that “flumonia’” was so prevalent the early part 
of the year and in December, and Indiana, 
where the company does business exclusively, 
was no exception to the rule. The low mor- 
tality experienced byathe company would seem 
to indicate a very careful selection of risks. 
The company closed the year with approxi- 
mately $3,000,000 of insurance in force. 
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Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$1,413,961.00 on Deposit with the 
Indiana Insurance Department. 


$206,155.00 Surplus Protection to 
Policyholders, 


$16,000,000.00 Imsurance in force. 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 
INDIANA, OHIO AND ILLINOIS. 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company. 














CENTRAL LIFE 
Insurance Company of Illinois, 
Ottawa, Illinois. 


A conservative, well managed, western 
company, with close to twenty-five mil- 
lions of business. Soundly financed; 
operates in Illinois, Iowa, Missouri, South 
Dakota and Minnesota. Writes both 
participating and non-participating busi- 
ness; is a good dividend payer; has up-to- 
date policy forms, and has no apologies 
to make. “Look us up in the books’’ 
and write us for an agency proposition if 
interested. 


H. W. Johnson, 


S. B. Bradford, 
President 


Sec’y-Treasurer 


: W. F. Weese, 
Vice-President and Agency Director 












































Did you ever hear of the Kinnikinnic? 

Well, it is something that may interest you 
a little. It may well be called a prototype of 
the life insurance agent. Don’t jump—it’'s only 
a plant—but a dainty, wonderful plant. It 
grows above the snow line on the mountains. 
When fire, wind and storm sweep all vegeta- 
tion from some exposed peak, leaving it but 
barren rock, the ‘tiny seed of the kinnikinnic 
comes rolling along and soon finds a narrow 
crevice where it stops and takes root. As it 
grows, fed by the rain and particles of dust 
driven into the rift, it spreads out, clutching 
the rock for support by hending its beautiful 
green antenne to feel its way in every direction. 
Soon it is big enough to hold the snow and 
particles of earth, leaves and seeds as they come 
drifting along. It blooms through the snow, its 
inverted bell-shaped flowers holding a_half- 
thimble full of a liquid as sweet as honey. 

In a short time these flowers turn into fiery 
red berries, much prized by the grizzlies and 
the cinnamons. * Frequently it covers a large 
area, and seeds of the spruce, fir and pine take 
root in the soil it has held, often starting re- 
forestation of burned-over areas. 

Now, this little Arctostaphylus Uva-wrsi—be 


calm, please—its common name is bearberry— 


THE. SPEC TAPOR 


LIFE INSURANCE SECTION 


does several admirable stunts, and here’s where 
that prototype comes in: 

From small beginnings it 
Spreads. 

It makes beautiful the rough, barren places. 

It makes possible things bigger than itself. 

Not content to blossom only, it. furnishes 
food for the hungry. 

Snow, wind, rain cannet dislodge it or stop 
its growth. 

Stop a minute, Mr. Life Agent, and think! 

Are you like the kinnikinnic? 

RO; Aicew6s. 


grows, clings, 


“I Had Rather Sell Life Insurance Than 
Anything Else in the World” 


The years in which I have been in this work 
have been long enough for me to know the 
gratitude of widows and orphans for what was 
in the beginning merely a stroke of business 
on my part. That alone would be enough. 

But I have known other things, too. I have 
seen the policy which I have sold make a 
spendthrift save. I have seen an accumulated 
endowment fund, or even the cash value of a 
policy not paid up, rescue men from personal 
or business crisis of which they never dreamed 
when the sale of the policy was made. 

T have never known a single human being to 
begrudge afterward the investment which he 
made in my product. I have known many to 
wish later that they had doubled it. I am sell- 
ing the one salable thing about which there is 
no element of chance for the buyer. He can- 
not lose. 

IT am making a living by increasing the scope 
of one of the greatest forces for industry, 
thrift and happiness in modern society.— 
Charles Adler, in “Points.” 


-ready to contract you. 


Thursday 


Thoughts on Salesmanship 

“T had been in the mercantile business 
for thirteen years before I entered life in- 
surance work, and I thought I had learned 
salesmanship, but I will have to admit that 
it was a big job,” said A. E. Lewis of Eau 
Claire at a banquet of the Wisconsin agency 
of the Central Life Assurance Society, 
held in Madison, Wis., recently. Mr. Lewis 
talked on his work as it pertained to the 
contracting of new men. He said that when 
a man walked into his office in search of a 
job he told him all of the hardships and dis- 
agreeable things connected with the selling 
of insurance and then said: 

“Tf you think you are ready to roll up 
your sleeves and do a man’s work, we are 
Go home and think 
it over, and if you are confident that you can 
fill the position, come back and sign.” 

C. M. Kremer, superintendent Madison 
agency, defined salesmanship as “an appeal 
to reason, which causes action.” He said 
that, though he had spent considerable time 
in pursuit of the real meaning of salesman- 
ship, he was convinced that it depended 
upon the individual and that there were no 
two men who sold the same way. 


Maryland Assurance Gets Newell Stone 
Appointment of Newell Stone to be man- 
ager of the accident and health department of 
the Maryland Assurance Corporation is an- 
nounced. Mr. Stone is nephew of President 
Stone, and son of the third vice-president, J, H. 
Stone. 
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How Much Insurance Does Your Prospect Need? 


If you can answer that question, the policy is half sold. It’s 


up to you to convince him of his need—and then satisfy it. 


this, it’s a great help to have exact figures. 


your proposition on a business basis. 


HE size of the policy in itself 

means nothing to the prospect. 

What he is interested in is how 
much will remain after expenses are 
paid. One of the principal deductions 
from the estate will be in the form 
of inheritance taxes. 


Therefore, until your prospect 
knows what his inheritance taxes will 
be, he does not know how much in- 
surance he needs. 


One of the most successful insurance 
men in the country came into our 
office recently for two more Inherit- 
ance Tax Services. He uses them in 
selling insurance. His argument runs 
like this—and you can use it just as 
effectively : 


Try This Method 


“Mr. Prospect, I have called to see 
you about your inheritance taxes. 


“Do you realize, Mr. Prospect, 
that serious inconvenience or loss 
may be imposed on your estate 
through the forced payment of these 
taxes. 


“That forty-five States now levy 
inheritance taxes, and that their rates 
are being constantly increased— 


“That your estate will be taxed in a 
number of different States—in each 
State where you hold property or in 
which any companies whose securities 
you own are incorporated— 


“That some of these securities may 
be taxed in as many as five different 
States— 


“That you want to assure in the 
administration of your estate the 
same foresight and good management 
that you now demand in your busi- 
ness affairs— 


“That you must therefore provide 
sufficient ready cash to meet the in- 
heritance taxes that will be imposed, 
in order to prevent the sacrifice of 
assets at forced sale— 


“And that the one best way to pro- 
vide the necessary cash is to carry 
enough life insurance to cover the 
inheritance taxes? 





“You don’t know, Mr. Prospect, 
how much insurance you need, be- 
cause you haven’t had a practical 
way of ascertaining the amount of 
inheritance taxes your esetat must 
pay. 


“But I have right here with me a 
service that will give you the informa- 
tion—in a very few minutes’ time. 
If you like, ll help you to figure it 
out—or you can take my copy of the 
service and figure the amount for 
yourself. You'll be surprised at how 
many States have the right to impose 
a tax on your estate and at how much 
the total will be. 


“Til call again next week for the 
service, and by that time you will 
know how much insurance you ought 
to carry. If it is more than you have 
now, I'll be glad to talk to you about 
our policies.” 


When you have sold a prospect by 
this method, you have rendered him 
a service which he will appreciate 
and you always have a good argument 
and a good approach for selling him 
an additional amount whenever a 
State in which any of his property is 
located increases its rates of tax. 


Massachusetts and Pennsylvania, 
for example, last year increased their 
rates by 25 per cent. Important 
amendments are now pending in many 
other States. 


Complete, Convenient 
and Up to the Minute 


The Prentice-Hall Inheritance Tax 
Service is the only service in the field 
that attempts to give detailed, up- 
to-the-minute information on the in- 
heritance taxes of every State as well 
as on the Federal Estate Tax. 


It supplies reprints of the laws, 
regulations and important court de- 
cisions, with copies of all forms to 
be filed and instructions for procedure. 


It shows in tabular form the rates 
in each State and also the State of 
incorporation of all important cor- 
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In doing 


They enable you to put 


porations, with lists of the variou 
States in which their securities are 
successively taxable. 


It supplies, in short, all the informa- 
tion required by the investor, the 
attorney, the investment house, the 
corporation issuing or marketing se- 
curities, as well as the transfer agents 
and the executors or administrators of 
estates. 


The Service is in loose-leaf form, 
with two large multiple-ring binders 
divided into 49 sections—one for each 
State and one for the Federal Estate 
Tax. All the material is carefully 
arranged and minutely indexed, so 
that: any information desired is in- 
stantly obtainable. 


A] . . 

Frequent supplements give im- 
mediate notice of each change in any 
law or its interpretation. 


The Service is conducted by the 
Prentice-Hall editorial staff in New 
York City, assisted by our legal repre- 
sentatives at every State capital. 


The price of the complete service, 
from April, 1920, to March 31, 1921, 
is only $45. You will pay for it with 
your first policy written with its aid. 


Fill out and send the coupon below 
and get the service by return mail. 


PRENTICE-HALL, Inc. 
70 Fifth Ave. New York 
MAIL THIS COUPON 


Prentice-Hall, Inc., 
70 Fifth Avenue, New York. 


Please enter this order for your 
Inheritance Tax Service from April 
1, 1920, to March 31, 1921, for which 
I agree to remit $45 in full payment. 


Name.......... 
Firm or company........ 
Street 


State... 








Casualty, Surety, Etc. 


CASUALTY, SURETY & 
MISCELLANEOUS 


Compensation Company Liquidated Through 
Insurance Commissioner 

Jesse S. Phillips, State Superintendent of In- 
surance, last week filed a report with the county 
clerk in Kings county for leave to distribute 
the-funds of the Contractors Mutual Insurance 
Corporation of Brooklyn. This marks the final 
stays in the liquidation of the company’s affairs, 
begun in 1916. 

The company began business in 1914, and 
acted as carrier until July 1, 1919, but stopped 
writing policies in 1916. It did business prac- 
tically entirely with Brooklyn contractors. The 
total earned premiums during its last year of 
business amounted to $23,717. The liquidation 
has been attended by remarkably low costs. So 
far $95 has been expended, and it is estimated 
that less than $90 will be required to com- 
plete the liquidation. This will leave a surplus 
for distribution among members of $1243, after 
paying all liabilities in full. Clarence J. 
Fowler, chief of the liquidation bureau, is in 
‘charge of the proceedings. 








European Accident Insurance Company, Ltd. 

The year 1919 was a most favorable one for 
the United States branch of the European Ac- 
cident Insurance Company, Ltd., of London, 
England. It increased its American assets by 
more than $1,000,000, and augmented its net 
premium writings by more than 75 per cent, 
as compared with the previous year. The 
company’s American statement now shows as- 
sets aggregating $4,372,863, while, after setting 
aside an unearned premium reserve of $1,- 
760,540 (over $700,000 more than at the end 
of the previous year) and a claim reserve of 
$1,057,985, and providing for other liabilities, 
a surplus to policyholders of $1,050,000 is 
shown, which is $50,000 more than a year 
earlier, and the largest surplus ever reported 
hy the company’s American branch. 

The net premiums of the European Acci- 
dent in the United States last year reached 
the sum of $3,243,879, while its total income 
was $3,383,983. The losses paid amounted to 
$1,001,347, and adjustment expenses to $32.- 
537. Nearly one-third of the company’s pre- 
mium income was due to its burglary and 
theft business, on which the premiums were 
$1,083,728; its accident and health premiums 
exceeded $992,000; fidelity and surety pre- 
miums amounted to over $713,000, the balance 
of the business being in liability, workmen's 
compensation, steam boiler, and fly wheel 
lines. Altogether the year’s operations were 
most satisfactory, and the United States man- 
agers, Fester, Fothergill & Hartung of New 
York, as well as the home office administra- 
tion, are entitled to feel much gratified he- 
cause @f the company’s successful record. 
Statistical Conference of National Council 

A conference on statistics was held on Mon- 
day last by the National Council of Workmen’s 
Compensation, and was attended by a large 
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number of local and out-of-town representa- 
tives of underwriters and insurance depart- 
ments. The chief discussion concerned the 
well-known Schedule Z. It was pointed out 
that the schedule was devised in Massachusetts 
to obtain information speedily. Dr. E. H. 
Downey criticised it from a constructive basis, 
and showed that the present method of com- 
piling statistics from it could not result in ade- 
quate rate making. 


Commercial Casualty Insurance Company, 
Newark 

Handsome advances are noted as_ having 
yeen made by the Commercial Casualty Insur- 
ance Company of Newark, N. J., during 1919. 
It increased its ‘premium income over $500,000, 
added nearly $400,000 to its assets, and aug- 
mented its unearned premium reserve by 
$270,000. As of December 31, 1919, its assets 
amounted to $3,570,071; its reserve for un- 
earned premiums was $1,355,723; its reserve 
for liabilities and compensation claims was 
$1,098,670, and for other claims, .$111,662, 
while, after making provision for all other 
liabilities, it shows a surplus to policyholders 
of $838,347, including $500,000 capital. In 
January last, the stockholders voted to in- 
crease the capital from $500,000 to $600,000, 
and to add an additional $100,000 to the sur- 
plus, and this has since been done. When it is 
considered that the company began business 
in 1910, and wrote less than $30,coo of pre- 
miums in that year, while in I91I it only wrote 
about $206,000 of premiums, the growth of its 
business indicates the progressive character of 
the management. The officers are: President, 
C. W. Feigenspan; vice-president and general 
manager, J. Horace Shale; vice-president, E. 
C. Feigenspan; treasurer, Winton C. Garri- 
son; secretary, W. VanWinkle; assistant 
treasurer, C. E. Wheatley.’ 


Accident and Health Underwriter to Change 

It is not often that one of the largest per- 
sonal producers of accident and health insur- 
ance in the United States becomes available 
for engagement as a general agent, but such 
a man advertises in another column for a gen- 
eral agency for Massachusetts, where he 
would like to represent a strong and reliable 
company. His connections and business ex- 
perience are exceptional, and a company de- 
siring representation in Massachusetts will do 
well to communicate with the advertiser. 








New Director in Norwich Union 
Percival Beresford has been elected director 
of the Norwich Union Indemnity to succeed 
G. Hustler Tuck. Mr. Beresford is the United 
States manager of the Phcenix Assurance Com- 
pany, and his election follows a fusion of that 
company with the Norwich Union Fire, which 

controls the Norwich Union Indemnity. 








—Joseph Gillham has been appointed special agent 
in Nebraska for the Bankers Fire Insurance Com- 
pany of Lincoln, February 1, effective April 1. Mr. 
Gillham has been special agent for the National 
Security in Nebraska. 
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Workmen’s Compensation in Pennsylvania 

The Pennsylvania Insurance Department 
and the Statistical Department of the Penn- 
sylvania Compensation Rating and Inspection 
Bureau have jointly: prepared a “Statistical 
Analysis of Workmen's Compensation Insur- 
ance in Pennsylvania,” from January 1, 1916, 
to December 31, 1918. 

This pamphlet contains fourteen tables deal- 
ing with compensation premiums, losses and 
expeuses; distribution of expenses; payrolls, 
premiums and losses; compensation cost by 
severity of injury; pure premium experience 
by industry classifications ; dependency in fatal 
cases; fatalities by schedules, cost of benefits 
and number of dependents; ages of dependent 
children—all industries ; accident rates in prin- 
cipal industries; severity rating of compen- 
sation injuries; distribution of weekly wages 
in compensation cases; accidents causing two 
or more deaths, and causes of fatal or perma- 
ne:it injuries. 


New Office for Norwich Union Indemnity 

Coincident with the opening of a new 
office in San Francisco, the Norwich Union 
Indemnity Company of New York, has ap- 
pointed Kenneth Spencer to become its 
Pacific Coast manager. Mr. Spencer was 
formerly with the Globe Indemnity of New 
York as assistant manager of its Pacific 
Coast department. He has had long ex- 
perience in the insurance business and is 
regarded as a very capable casualty under- 
writer. 





Accident 
Principal Sum 


REINSURANCE AR= 
RANGEMENTS to permit 
issuance of the big lines 
now in demand should be 
automatic in character. 


We have specialized in this 
cover for years. 





EMPLOYERS 
INDEMNITY 
CORPORATION 


KANSAS CITY 


CHICAGO 
Insurance Exchange 


NEW YORK 
35 Nassau St. 
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INSURED AGAINST FINES 
Cambridge Society Protects Students from 
Zealous Proctors 
What is probably the most novel form of 
insurance in the world has been put into 
effect by the undergraduates of Emmanuel 
College, Cambridge University, England, 
who have formed a mutual benefit society 
to protect themselves against the fines o/ 
over-zealous proctors. The entrance fee to 
this society is one shilling (twenty-four 
cents) and the dues are one shilling a term. 
This insures the student against ordinary 
proctorial fines with a maximum of two 
fines per term and thirteen shillings and 
fourpence ($3.20) per fine. [Fines incurred 
on November 5 (Guy Fawkes Day) and on 
the armistice anniversary, however, are not 

paid for by the society. 

lor two shillings and six pence (sixty 
cents) entrance fee and one shilling a term 
the undergrad can insure against the 
punishment of being “sent down.” In this 
event the society will stand a dinner for 
four, pay a maximum of three pounds 
($14.61) and buy a first-class fare to the un- 
fortunate’s destination.—The Evening Sun. 





For Health Insurance Bureau 

A bureau of health insurance is provided for 
in a bill introduced in the New Jersey House 
of Assembly by Minority Leader Barrett of 
Iissex, with the State Commissioner of Labor 
as the head The bureau’s staff would consist 
of the Commissioner and such other deputies 
and assistants and chiefs of divisions as shall 
be necessary. ‘The aides in the bureau would 
be named by the Commissioner subject to the 
Civil Service law. In a statement attached to 
the measure it is declared that “the object of 
this act is to provide all workers in factories, 
etc., of the State with a cash benefit and medi- 
cal and surgical treatment in all cases of sick- 
ness and accident (not covered by workmen’s 
compensation), so that the loss caused by sick- 
ness and accidents may be reduced to a reason- 
able minimum.” Former Governor Fdge is 
cited in the statement as saying: 

Health insurance would provide additional 
supports for our workmen’s compensation sys- 
tem by conserving the physical vigor of our 
people against the constantly increasing de- 
mands of industry upon physical endurance. 
sy automatically providing medical care and 
health instruction it is both curative and pre- 
ventive, and therefore must certainly operate 
to reduce the burden of any compensation or 
pension system, no matter what class of private 
or public employees are affetced. 





Threat of Health Insurance in Vancouver, 
B.C. 

At the March meeting of the Vancouver 
Board of Trade a report on health insurance 
was submitted by W. S. Johnston, who em- 
phasized the fact that the demand for the 
.rovincial Government to meddle with health 
insurance and enact statutory laws making it 
compulsory for the people to be under the 
whip of the men in power, did not come from 
the people. He said that the proposed legisla- 
tion was traceable to German influence, and 
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that the relief proposed was out of all propor- 
tion to the amount charged. No demand for 
health insurance existed before the Provincial 
Government Commission was appointed, and 
the witnesses examined had given no satis- 
factory reason in support of the proposition. 

On motion, the voting was 14 in favor of 
Government health insurance, and 19 against 
it. After this vote had been taken there was 
further discussion, Mr. Weeks spoke in favor 
of the Board ot Trade going on record as 
being opposed to the Government proposed 
scheme. G. O. Buchanan spoke in the same 
strain, laying stress upon this being an in- 
opportune moment for such experiments, and 
upon the necessity of stamping out experi- 
mental legislation of this type. If the proposed 
law became effective, he said, it would tend 
to take away the self-reliance of the people. 
On motion of J. M. Thompson, seconded by 
G. S. Hanghan, an amendment that it was 
unwise for the Board of Trade to go on rec- 
ord either for or against was agreed to. 

Ik. S. Winn, chairman of the Health Insur- 
ance Commission, after going into many de- 
tails, assured the board that there would not 
he any State health insurance law passed dur- 
ing the present session. 


Wisconsin Compensation Rates 
It is reported that the General Accident of 
Wisconsin has lowered its rates on compensa- 
tion insurance fifteen per cent below those of 
the rating bureau of conference companies; this 
‘as a result of mutual competition. Mutuals are 
very strong in Wisconsin, and one company 
writes fully one-half of the compensation busi- 
ness there. The General Accident rates have 

heen ten ner cent below conference rates. 


Plate Glass Zoning Rates 


\V. F. Moore, the maker of plate glass in- 
surance rates, has supplemented his paper 
read before the Insurance Society by a very 
important addition, describing how a city 1s 
divided into zones for plate glass rating pur- 
roses. In due time the paper will be printed 
by the Insurance Society, and is going to make 
zn admirable piece of work on this subject. 


Accident and Health Bureau Growing 
Rapidly 

The Provident Life and Accident of Chatta- 
nooga and the Union Indemnity of New Or- 
leans, have applied for admission to the Bu- 
reau of Personal Accident and Health Under- 
writers. The membership of the bureau now 
numbers twenty-two. 


Report of Maryland Industrial Commission 

The State Industrial Accident Commission 
of Maryland has issued its fifth annual report 
for the year ending October 31, 1919. During 
the twelve-month period there were filed with 
the commission 46,875 reports of industrial ac- 
cidents, 4,210 non-fatal claims, and 183 fatal 
claims, or a total of 4,393 claims. 
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Business Integrity 


isimportart when the life of ycur 
organization depends upon the 
prompt settlement of all reinsur- 
ance claims. 

Our Company offers attractive 
H reinsurance in connecti.n with 
E Compensation, Public and Gen- 
2 eral Liability, Accident, Health, 
= Automobile or Burglary Risks 
packed by an excellent reputation 
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for Integrity in its business deal- 
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Plans for Pennsylvania Federation 

The directors of the Insurance Federation 
of Pennsylvania held a meeting recently to 
make plans for the annual meeting. Chairman 
S. H. Pool of the programme committee an- 
nounces a speakers’ list, including Governor 
Sproul and Insurance Commissioner Donald- 
son of Pennsylvania, and also Wade Fetzer, 
president of the Insurance Federation of 
America. The meeting and a dinner will be 
held at the Bellevue-Stratford hotel. 

The directors voted to take steps to secure a 
charter from the Insurance Federation of 
America. They also endorsed the “Ameri- 
canization” movement of the National Board 
of Fire Underwriters. 

The following delegates will represent the 
Insurance Federation of Pennsylvania at the 
meeting of the Chamber of Commerce of the 
United States, at Atlantic City: 

J. B. Longacre, Robert M. Coyle and F. G. 
Rees of Philadelphia, J. W. Henry and James 
C. Murray of Pittsburgh, Charles H. Genter 
of Scranton, J. F. Tanner of Erie, Harry i. 
Koch of Allentown, E. H. Bair of Greensburg. 
EK. O. Dare of Harrisburg. 





Wisconsin Insurance Department 
Promotions 


Insurance Commissioner Platt Whitman of 
Wisconsin announces the promotion of Oscar 
A. Olson to be Deputy Commissioner to suc- 
ceed F. W. Kubasta, resigned. Mr. Olson has 
heen chief fire examiner in the Department. 
H. G. Brunquell, the present assistant actuary. 
has heen appointed chief actuary, succeeding 
I.. A. Anderson, who has recently become 
actuary for the Central Life. 


\t a recent meeting of the Metropolitan Brass 
rounders Association Stanley L. Otis, executive secre- 
tarv of the Insurance Federation of New York, gave 
in address dealing with the Americanization move 
ment of the National Board of Fire Underwriters. 

—A review of fire insurance in 1919 in Canada, 
writfen for the Journal of Commerce by Cecil S 
Wainwright, secretary of the Western and British 
\merica assurance companies of Toronto, 22° been 
published in leaflet form. 
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Dr. Meeker Argues for More Statistics 

Dr. Royal Meeker, Commissioner of Labor 
Statistics of the United States Department of 
Labor, in an address before the Pennsylvania 
Safety Congress recently, made a strong appeal 
for statistics upon which to base regulations 
for workmen’s compensation laws. Dr. Meeker 
discussed the remarkable ignorance of officials 
administering present laws on the cost of in- 
dustrial accidents. The laws of various States 
show a lack of uniformity, and figures for one 
section are of little or no value in another 
where the laws are entirely different. He 
showed clearly that there are many phases in 
regard to compensation which cannot be tabu- 
lated under existing conditions nor statistics 
gathered. Without knowledge of how and why 
industrial accidents occur, no reasonable 
methods of prevention can be devised. 

The same lack of knowledge is evidenced in 
unemployment costs. Only a few salient facts 
are known about these costs, and the few fig- 
ures available are the limited ones published in 
the Monthly Labor Review. Mr. Meeker con- 
tended that unemployment insurance is bound 
to be considered in the near future on account 
of the present unsettled condition of labor. 

Companies New to Wisconsin 

Licenses have been issued by the Wiscon- 
sin Commissioner of Insurance to the Cale- 
donia-American Insurance Company and 
the Hartford Live Stock Insurance Com- 
pany, both of New York. 


ACCIDENT AND 
HEALTH INSURANCE 


One of the leading personal pro- 
ducers of accident and health in- 
surance in the country wishes to 
engage in agency development, and 
would consider a general agency for 
Massachusetts with a strong reli- 
able Company. (English company 
not at present entered in Massa- 
chusetts preferred). 

He would prefer to make a con- 
tract wherein all acquisition costs 
would be borne by him. 

He believes he is a good under- 
writer and can settle claims fairly. 
He has connections and his methods 
of acquiring business are such that 
he can promise a large volume of 
business in less than what would 
be considered a reasonable time. 

He can furnish references from 
companies and banks with whom 
he is at present doing business. 
His loss ratio on accident is low, 
and health business outside of 
influenza about normal. Lapse 
ratio small. All correspondence 
will be treated as_ confidential. 


Address 
Box 30, THE SPECTATOR 
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Vice-President James Wyper of the Hart- 
ford lire has been leading a strenuous life of 
late. As President Richard M. Bissell has been 
absent in the West, and a new vice-president 
and two of the three new assistant secretaries 
have not arrived in Hartford, the senior vice- 
president has been in charge of the company 
headquarters during the last few weeks, and 
in addition has been carrying on the work 
which usually falls to the lot of three or four 
officers. As a whole, everything is proceeding 
very well at the Hartford home office. The 
health of Vice-President Sidney FE. Locke, 
which has been poor for the last year, is im- 
proving, and Thomas H. Scotland, the veteran 
assistant secretary, is once more showing his 
capacity for eating up work. President Bissell 
has been visiting the Western department this 
week. He is on his return from a visit to the 
Pacific Coast. 


Henry C. Stewart has been elected president 
of the Commonwealth Casualty Company of 
Philadelphia, in succession to the late Isaac N. 
Stevens. Mr. Stewart has been long connected 
with the company, and has previously served 
as president pro tem. E. W. Cook, agency man- 
ager, has been elected first vice-president and 
general manager; C. William Freed, second 
vice-president; Charles T. Megee, treasurer, 
and E. S. Cook, secretary. 


John H. Grady, one of the best-known casu- 
alty men in Boston, who has been in charge of 
the casualty department of Kaler, Carney, 
Liffler & Co., has been appointed New York 
manager of the General Accident, to succeed 
R, A. Ruffin, resigned. Mr. Grady has served 
the Maryland Casualty in its New England 
department and was with the Massachusetts 
Bonding for four years prior to his joining the 
Kaler, Carney, Liffler & Co. firm in 1916. 


J. A. H. Hopkins, for many years partner 
and director of Johnson & Higgins, marine in- 
surance underwriters for thirty years, has re- 
tired from the firm, and will devote his atten- 
tion to politics. Mr. Hopkins has been a promi- 
nent and influential factor in marine circles 
and possesses a very wide acquaintance through- 
out the country. 


Charles H. Williamson, for a long time man- 
ager of the marine department of Seeley & Co. 
of San Francisco, has resigned to open an 
agency for himself, representing the Atlantic 
Mutual of New York city, the United British 
of London, and the Washington Marine of New 
York. 


C. P. Sargent, a well-known marine under- 
writer in the Northwest, has resigned from the 
brokerage firm of C. B. Harrison to become 
associated with the Buckhardt Agency of 
Seattle as manager of the marine department. 
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Mr. Sargent was formerly general agent for 
the United States Fire and Minnesota Under- 
writers, and was in the marine business in Port- 
land, Ore., for fifteen years. 


Horace Wemple, president of Wemple & 
Co., New York, the well-known reinsurance 
underwriter, is now visiting Europe on business. 
Mr. Wemple is one of the best posted and 
most capable reinsurance men in New York. 


George D. Vail, for twenty-nine years with 
the Sun Insurance Company, will shortly be- 
come manager of the loss department of the 
Central Fire office, general agents for the 
American, Equitable, Knickerbocker, Man- 
ufacturers and Great Lakes Union. Mr. Vail 
has been general adjuster for the Sun since 
1903, and also its affiliated company, the 
Patriotic. 


L. C. Dameron has resigned as general 
adjuster for the National Fire to become vice- 
president of Davis-Garland & Co. He will as- 
sume his new position on April 1. Mr. Dameron 
was educated as an engineer, and began insur- 
ance work as inspector of the Chicago Under- 
writers Association in 1901. He was in the 
field for several companies before becoming 
general adjuster for the National Fire in 1gro. 








COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 








ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 
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FARM MORTGAGES 


in amounts and maturities to suit have been our specialty. We deal exclusively in farm 
mortgages and control the choicest offerings from Oklahoma, Texas, Louisiana, Arkansas, 
New Mexico, Colorado, Kansas and Wyoming. 


These ever dependable income-producing securities appeal to the careful investor 
because : 


—l. They can be easily appraised and understood. 

—2. They require little or no personal management. 

—3. They never fluctuate in value and are always worth par. 

—4. They yield a steady, sure and definite interest return and are 
never affected by panics or hard times. 

—5. They are not injured by receivership, the passing of dividends, 
labor troubles or the advancing cost of material or fuel. 

—6. They cannot be manipulated or exploited by others but are com- 
plete individual investments, solely and fully under the control 
of the investor. 

—7. They represent a first lien against a highly productive farm 
steadily enhancing in value thus adding greater security from 
year to year. 

—8. They are backed by prosperous farmers producing the world’s 
greatest necessities now commanding record prices. 

—9. They have a distinct advantage in having back of them one of 
the most successful loan companies which deals exclusively in 
farm mortgages and which considers the confidence and good 
will of its investors its greatest asset. 

10. They offer the most generous interest return consistent with 


absolute safety. 





THE F. B. COLLINS INVESTMENT COMPANY 


PAID-UP CAPITAL $250,000.00 
OKLAHOMA CITY OKLAHOMA 
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Agency Wants 








WANTED 


By established Mutual:Automobile Insurance Office, services of young 
man with acquaintance and connections among brokers and sub-agents. 
Liberal arrangement will be made with proper party. State references 
and salary expected. Box 40, care of The SPECTATOR. 





Prominent Agents and Brokers 








LEON IRWIN & CO., Inc, New Orleans, La. 
REPRESENTING 


National Union 
National-Hartford 


Maryland Casualt 
New York Plate Glass 
Indemnity Company 
of America 
Automobile Insurance 


American Eagle 
Automobile-Hartford 


British-Amer. Assurance Philadelphia Underwriters 
Fidelity-Phenix 


Stuyvesant 
Insurance Underwriters 
BROKERS LINES SOLICITED 








WANTED 


FIRE INSURANCE UNDERWRITING 
MANAGER 


A large Fire Insurance Company, now being or- 
ganized in the South, wishes to get in touch with a 
man of broad fire-underwriting experience. Nearly 
$1,000,000.00 of proposed stock has already been sold. 
Address Box 10, care of THE SPECTATOR, 135 William 
St., New York City. 








NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLEMANNIA 
FIRE OF PA. CAPITAL FIRE OF N. H. 
GEORGIA HOME OF GA. UNITED 
AMERICAN INS. OF PA. 


P. B. DUTTON, MGR., ROCHESTER 























HELP WANTED 


Several energetic, capable and honorable salesmen 
to sell Workmen’s Compensation and Employers’ 
Liability Insurance for a large inter-insurance ex- 
change in the south having premium income of mil- 
lion and half dollars per year. State previous ex- 
perience, age and salary expected. Address Southern, 
care of THE SPECTATOR. 

















Prominent Agents and Brokers 


J, L. MITCHELL 


is prepared to successfully negotiate and finance the reeinsurance or con- 
solidation of either Legal Reserve, Mutual Assessment or Fraternal Life 
Companies, Associations or Orders. 








Temporary money advanced on strictly private arrangements. 
All communications held personal and confidential. ; 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, III. 


F. JANSSENS 


. Agent d’Assurances 
et de 
Reassurances 





Bruxelles 
28 rue St. Michel 


Anvers 
2 Courte rue des Claires 








SOBRINOS DE EZQUIAGA 


ESTABLISHED 1821 


General Insurance Agents 


Box 351 SAN JUAN 


PORTO RICO 




















Medical Examiner 
R, D. MacKINNON, M. D. 


PRACTICE LIMITED TO INSURANCE WORK 


Compensation, Accident and Health 
and Liability Lines 


PHILADELPHIA, PA 








39 WALNUT ST., 








Actuarial 


FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F.A.S. 


CONSULTING ACTUARIES 
865 Nassau Street New York 


MILES M. DAWSON & SON. 


CONSULTING ACTUARIES 














141 BROADWAY. NEW YORK 
J ? H. NITCHIE 
ACTUARY 


19 SOUTH LA SALLE STREET 
1338 Association Bullding 
Telephone. Central 3462 CHICAGO 


DONALD F. CAMPBELL 
CONSULTING ACTUARY 





76 WEST MONROE STREET CHICAGO 


Telephone, Randolpb 912 





FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


81l-812-81I3 HUME-MANSUR BLDG., IND. 


INDIANAPOLIS, 
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Actuarial | Actuarial 


ABB LANDIS, Actuary 


CONSULTING | To January Ist, 1920, Mr. Landis h s been 
ACTUARY | employed by 204 of the oldest and largest 

| 

| 








JULIAN C. HARVEY 





Fraternal Societies in the United States and 














CHEMICAL BUILDING ST. LOUIS, MO. | Canada, to compute rates of contribution, to 
make valuations, to report on readjustments, 
F M. SPEAKMAN, C. P. A. to prepare forms of certificates, to write consti- 
= | tutions and to give technical advice. Long 
CONSULTING ACTUARY experience in fraternal work and technical 
| knowledge of insurance and law give a su- 
sini perior value to his services. He has dealt with 
eatin Ake deinen THE BOURSE, PHILADELPHIA poe a ag of the business to the satisfaction 
JNO. A. COPELANL NASHVILLE, TENNESSEE 
CONSULTING ACTUARY T J. McCOMB 
z ¢ 
124-126 HURT BLDG. ATLANTA. GA; CONSULTING ACTUARY 
T, © RAFFERTY Colcord Building OKLAHOMA CITY, OKLA. 





CONSULTING ACTUARY 
Sulte 714 Weightman Building 
Complete Rate Books Formulated Philadelphia, Pa INSURANCE EXAMINER, ACTUARY 


AND ACCOUNTANT 
A. SIGTENHORST 





PAUL L. WOOLSTON 











MAJESTIC BLDG., 


CONSULTING ACTUARY 


DENVER, COL 
| Insurance Lawyers 





' 














NATIONAL CITY BANK BUILDING WACO, TEXAS , titi 
$$ | IRELAND 
-A.I1.A. GEORGE McILDOWIE & SONS Att -at-Law Belfast, Ireland 
FREDERIC S. WITHINGTON, F.A.1.A Reler to Eauitable life, Mutual Life, New York Life, Metropolitan, Zins Life, John Hancock 
CONSULTING ACTUARY | utual, Illinois Life, Boston Mutual and American Consul at fait. Cables: Mc e. 
402-404 Kraft Bullding Des Moines, lowa | 


| Insurance Examiners and Adjusters 


BININGER & SIBLEY 











W, H. GOULD 


ACTUARY & EXAMINER 























SYSTEM REVISION FORTY NINE MAIDEN LANE = NEW YORK CITY 
256 BROADWAY NEW YORK Adjusters For Casualty Companies 
cz é a ee ee ee Claim Investigations Appraisements (Auto Damage) 
W R. HALLIDAY Claim Adjustments Appraisements (Aero Damage) 
. Claim Photography Adjustments (Aero Claims) 
CONSULTING Surveys Auto Subrogation Claims 
ACTUARY WE HANDLE 
nine: Citi ieditie initia Anything and Everything in Insurance Claims. 
JAMES H. WASHBURN, F.A.I1. A. ccc oe 
CONSULTING ACTUARY CLAIM SUPERVISION 
ROOM I303 165 BROADWAY, NEW YORK CITY 
Expert Advice on Domestic, Tropical and Semi-Tropical The busy claim executive likes to feel that 
a Cable Address: Gertract, New York the cases he refers to a field representative 
GEORGE B. BUCK will be promptly and efficiently handled with- 
out further supervision. 
SGTOARY Liability R. L NASE Territory 
a 1 
oe - P i solar aiad . Virginia 
Specializing in Employees po a gala and 
: juster for Casualty Companies 
GTS SAS PERRY Pe Health 1109-10 Mutual Bldg,, Richmond, Va. } mee 
256 Broadway New York ee 
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“‘As strong as a lion,—and 
as clean asa hound’s tooth’’ 


THE LION BONDING AND 
SURETY COMPANY 


OMAHA 


With capital and surplus of ‘nearly seven hundred 
thousand dollars, and with assets that are absolutely 
sound, the management of the Lion have confidence 
in the growth of the: institution. Write us for an 
Agency Connection. 


E. R. GURNEY, President 








ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST, STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00. 


And Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1919: 


I ieee etccee deo ee $20,700,133.74 
I ar, Co Uy hee es 18,650,203.62 
Coprial and Surplus... .........2.:; 2,049,930.12 
Insurance in Force................. 176,501,808.00 
Payments to Policyholders.......... 1,851,338.97 
Total Payments to Policyholders 

since Organization............ 23,840,173.80 


JOHN G. WALKER, President 











A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up 
to $3,000, to young men and young women as young as age 2— 
Protective insurance and Educationai and Business Start En- 
dowment insurance. This extension of the age limit for Ordi- 
nary insurance down to age 2 helps our Agents considerably, 
and we have other advantages that help still more. We pro- 
vide banking facilities for our Agents in the rural districts. 
We issue Participating and Non-Participating policies. As 
regards adults, we write contracts with Double Indemnity pro- 
visions covering any kind of fatal accident, or with Double 
Indemnity provisions covering fatal travel accident only, as 
may be desired. We issue policies with Waiver of Premium 
and Disability Annuity or Instalment Payment features. We 
itsure males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL. 


WISE AGENTS PUSH 


“AUTOMOBILE 
CASUALTY INSURANCE”’ 


WE ALSO WRITE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 





J. C. O.MORSE 
President 


WICHITA, KANSAS 


“Conservative but Aggressive”’ 




















The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy 

contracts from age 3 months next birthday to 60 years. 

. ® INDUSTRIAL POLICIES are in full immediate 

benefit from date of issue and are up-to-date in every 
respect. 


ORDINARY POLICIES contain a_ valuable 
TOTAL AND PERMANENT DISABILITY 
Clause and DOUBLE INDEMNITY features and 
are guaranteed by State endorsement. 








A Home Life policy brings peace of 
mind to the man who loves his family. 











Pp. J. CUNNINGHAM, Vice-Pres. 
JOHN J. GALLAGHER, Treas. 


Philadelphia, Pa. 


BASIL S. WALSH. President 
JOSEPH.L. DURKIN, Secretary 


Independence Square 
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The Fidelity and Casualty Company 
of New York 


92 LIBERTY STREET, NEW YORK, N. Y. 


Metropolitan Offices: 90 and 92 WILLIAM STREET 


Annual Statement, December 31, 1919 


I in oo ks eo Rw whee eee ee un lean eee $19,874,289.3} 
eee ee ee err ress ee 16,807,696.37 
| RP per ree. ery ee er Ey eee 5,000,000.00 
SURPLUS OVER ALL LIABILITIES ............. 2,066,592.94 
LOSSES PAID TO DECEMBER 3}, 1919...... ... 71,393,272.71 


CASUALTY INSURANCE AND SURETY BONDS 


Fidelity, Surety, and Miscellaneous Bonds, Accident, Health, 
Burglary, Robbery, Plate Glass, Boiler Engine, and Fly- 
Wheel Insurance, Workmen’s Compensation, Automobile 
Liability, and All Other Liability Lines. 
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HUGH R. LOUDON, Manager. 
J. B. KREMER, Deputy Manager. 
R. Hi. WILLIAMS, Assistant Deputy Manager. 
T. A. WEED, Agency Superintendent. 
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R. H, PURCELL, Manager. 
W. P. ROBERTSON, Assistant Manager. 



















St | ow a 
vy 
A 
ESTABLISHED 1836 RS ve ons ce 4 ET ENTERED U. S.1848 


The statement of the condition of the United States Branch on the Ist of January, 1919, in accordance wi 
: , , th the | 
of the State of New York, is as follows: ° , . : . ae 


IIE ikke i aiassevsesominninnesaneperniaaeeserenieetaadents if i 





SURPLUS. 0... cccceccccccccccccstccccscceccccccccccccccccsces — $4,880,795.09 


As an illustration of the Company’s practice in maintaining its Assets in the United States in a year of excessive loss 
the following figures may interest policyholders: 


Year. Assets at January 1. i i 
1906 (San Francisco Fire)......cceccscsases $12,234,048 $8,144,207 $9,888,323 
ere ee ere eT re weees 12,335,961 nweaces acaenia 
Thus showing Excess or EXPENDITURE Of........ win eRe RECARO R EES errree $isewnaeees seesaw $1,744,116 
And IncrEASE oF ASSETS in the same time of...........0ceeeeeeeeees (caneauees anaes ied eeaae ee padi 
ines F 


Procress of the United States Branch: Net Premiums—1848, $4,519; 1858, $471 98 1868, $1 620; 1878 
$2,422,126; 1888, $3,928,010; 1898, $4,979,422; 1908, $7,427,618; 1917, $10,258,137; 1918, $11,618,840 85 739,020; 1878, 

Losses—The amount paid in satisfaction of fire losses in the United States to the beginning of the t - 
ceeds $160,000,000. This large sum, in conjunction with the growth of the Company’s htt tiaaat an pest 
of the public and the faithfulness with which the Company’s losses are adjusted and settled. 
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PENINSULAR FIRE INSURANCE COMPANY 


OF AMERICA 
GRAND RAPIDS, MICHIGAN 
Capital $1,000,000.00 
Now Ready For Business 


FIRE MARINE AUTOMOBILE TORNADO HAIL 


Farm Property—Hail & Tornado on Farm Crops 
Local Agents wanted who will canvass for Hail Insurance 
A first-class schedule man wanted for special agent for Indiana 


J. FLOYD IRISH COLON C. LILLIE 
Sec’y & Managing Underwriter President 


























The Best Evidence of Efficient Service | Great Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 





During 1919 the representatives of the Massachusetts Mutual delivered 
policies aggregating $131,103,768—an increase of more than 100% over the 
amount delivered in 1918. Of this over 35% was upon the lives of persons 
already insured in wm Company. — } pow 17% = = total er | 

aying insurance in force was surrendered and only slightly more than 1% | e,e 
see allowed to lapse. There could be no better evidence that the faithful Great opportunities for LIVE Insurance Men. 
and efficient service of the Massachusetts Mutual is appreciated by its | 
policyholders, who are its staunchest friends and most enthusiastic adver- 


lisers. _Company operating in California, Utah, Arizona, 


Joseph C. Behan, Superintendent of Agencies N M . 
Massachusetts Mutual Life Insurance Company ew Mexico, Oklahoma, Texas, Kansas, Mis- 


Springfield, Massachusetts, souri, Arkansas. 


Incorporated 1851 
Address: W. H. SAVAGE, Agency Supt. 




















“Every man has an Insurability’’ 


THE TWO-REPUBLICS LIFE INSURANCE COMPANY 


of El Paso, Texas 


A Company ten years old, with an unsurpassed record for prompt 
settlement of death losses. 


A fast growing, progressive Company offering ONE HUNDRED 
PER CENT. LIFE INSURANCE SERVICE to the insuring public. 


A Company offering exceptional opportunities for advancement 
to clean, able and ambitious agents. 


A Company that believes in the Golden Rule—A Square-deal life 
insurance company. 


The Coming Sub-standard Company of America 


‘‘The Company in an Empire all its Own’’ 
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THE MAN AND THE JOB 


The time which all employees have looked forward to, when the job would be hunting the man instead of the man 
hunting the job, has evidently come. If you can do anything in the way of producing material or moral values, the job 
is waiting for you—looking for you. Life insurance companies have heretofore been in the position of the employee who 
had to hunt his job in order to get the opportunity to do the work he was able to do for the benefit of his employer 
and the community at large. Now employers are looking for men and men who need life insurance are looking for 
a life company that will insure them. 

This advertisement is therefore printed here to notify the public that the New York Life Insurance Company, 
organized under the laws of the State of New York in 1845, is ready to do the job for those who need life insurance. 
The Company did the job for over TWO HUNDRED THOUSAND MEN AND WOMEN in 1919, but was obliged 
to turn away over FIFTEEN THOUSAND, not because the Company’s facilities were not ample, but because they 
applied too late—they were no longer insurable! They wanted protection to the amount of SIXTY MILLION 
DOLLARS, and the Company could not furnish a dollar. 

So the Company i is printing this notice to the effect that, it is ready to do the job for healthy men and women, 
on application. Its facilities are ample, its work has behind it the guarantee of seventy-five years of faithful service, 
a mutual organization with a membership of over a million insured persons, with ample reserves to meet every con- 
tingency. The Company has Branch Offices in the principal cities, and Agencies in nearly every county. You can 
easily find one and he will do the job—if you haven’t waited too long. 


NEW YORK LIFE INSURANCE CO. 
DARWIN P. KINGSLEY, President. 346 & 348 Broadway, New York, N. Y. 




















‘‘Keep Southern Money at Home’’ 
YOUNG MAN: If you are already successful but looking for 


larger opportunities, Investigate the Field, Policy Contracts, 


“ GENERAL ACCIDENT AND LIABILITY INS. CO., Limited 

n issi of ‘‘The Bes mpany In Dixie”’ 

Will cate Sa ee ee | All Classes of Casualty Insurance 
_E. C. HINDS, President Immense Resources 


Cotton States Life Insurance Co. | Agents who are Expert are invited to communicate with us 
Memphis, Tenn. | United States Head Office 431 Insurance Exchange, Chicago 





























SAFETY for 
THE WIDOW’S MONEY 


Through The 


* MONTHLY 
INCOME 
PLAN 


A brilliant presentation of Se 
the Monthly Income Policy 51] cli ratio 

is just off the press and is 

ready to supply to those 
-desiring a powerful aid to GENERAL OFFICES: 

the sale of this great busi- 2nd Floor Coal Exchange Wilkes-Barre, Pa. 


ness-building policy, now 
just coming into its own. 




















Printed attractively as an Live men want a live Company. 


8-page leaflet, vest-pocket Our Salesmen make money. 
size. 





Good contract for the right man. 








A Sample Will Convince You 








Send For It. JOHN F. TUBBS, H. B. WILSON, 
bs President Secretar 
The Insurance Field Company oe 
wo Write Us Today. 
P. O. Box 617 Louisville, Ky 
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| 
| 
| 
ONE OF THE we? prt aaa WOMEN n © 
pers | Dayton Mutual Fire | C 
Miss Doris M. Goethe, | ay on | a ire nsurance 0. 
famous ‘‘Convention Hostess’? of Omaha, Neb., | e 
PICKED THE LINCOLN LIFE | Dayton, Ohio 
when she decided to become an Insurance Saleswoman. | 
“Lincoln Life seemed truly to stand for the finest ideals in | B. C. COLEMAN, Secretary 
Insurance. It appeared so earnest in its service. Then the | Assets $102,806.64 
Omaha bankers told me that I could make no mistake by going 
with Lincoln Life,”’ she said. Neither can you. Conservative and Careful Management 
LINCOLN NATIONAL LIFE INSURANCE COMPANY W 
‘*Its Name Indicates Its Character’”’ | AGENTS ANTED 
Lincoln Life Building Fort Wayne, Indiana Address Home Office. 
More than $114,000,000 in Force. 




















MIDLAND LIFE INSURANCE COMPANY GOOD AGENTS 


KANSAS CITY, MISSOURI Wanted by 


THE COMPANY. Backed and endorsed by the most substantial S O l i H EK RN H NI O N 
and influential business men in Kansas City. 


THE MANAGEMENT. Practical insurance men of long experience : 
and conspicuous success. — Life Insurance Comp any 
THE TERRITORY. Mesh PS ‘ eo. of 
R i e best territor 
in the country to-day. ' WACO, TEXAS 


DANIEL BOONE; President § DANIEL BOONE, Jr.; Secretary The Conservative Texas Company 




















1867 THE 1920 
EQUITABLE LIFE INSURANCE COMPANY 
OF IOWA 
New Business Paid for 1919................. $57,328,209.86 a 
New Business Paid for 1918................. $29,996,822.32 JAS. H. JAMISON, Pres. 

Ce | rr rr mremrner (oust frie FAVORABLE POLICIE ERV 5 
Insurance in Force December 31, 1919....... $206,553,404.00 S SERVICE TO AGENT 
Gain inOne Vea ..ccc 5. ce knee es cs ee ss PRO DOO FOUZLOO A progressive company with progress- 

Shas hindi: Deitiiianis ive methods. We offer an opportunity 
; to a reliable man who can secure 100 
Home Office, Des Moines. applications during 12 months. 

















JEFFERSON STANDARD LIFE INSURANCE CO. 


HOME OFFICE, GREENSBORO, NORTH CAROLINA 











Assets Over $11,000,000.00 
Insurance in Force Over $118,000,000.00 
Large Strong Progressive 
ATTRACTIVE POLICY CONTRACTS FINE TERRITORY 
W. E. SMALL, President PETER EPES, Agency Manag~ ec. P. AMERINE. Secretary 


Georgia Casualty Company 
“DIXIE AUTO POLICY” 


The Last Word in Motor Insurance 

















Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 
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Largest Life Insurance Business in the World 


METROPOLITAN 
LIFE INSURANCE COMPANY 


(INCORPORATED BY THE STATE OF NEW YORK) 





HALEY FISKE, President FREDERICK H. ECKER, Vice=President 

Total Amount of Outstanding Insurance = = = s = s $5,343,652,434 
Larger than that of any other Company in the World. 

Ordinary (annual premium) Life Insurance paid forin 1919 = = $9 10,091,087 
More than has ever been placed in one year by any Company in the World. 

Industrial (weekly premium) Insurance paid forin 1919 = <= = $508,590,405 


More than has ever been placed in one year by any Company in the World. 


Total Insurance placed and paid forin 1919 = = = = = = $1,418,681,492 


The largest amount ever placed 1n one year by any Company in the World. 


Gain in Insurance in Force in 1919 = = = = =s& = = = $914,140,618 
More than ever has been gained in one year by any Company in the World. 

Number of Policies in Force December 31,1919 = = = = =& 21,770,671 
Larger than that of any other Company in America. 

Gain in Number of Outstanding Policies= = = = = = =& 1,986,410 
Larger than any Company in the World has ever gained in one year. 

Assets = = = = = = = = = = = = = = = $864,821,824.55 

Increase in Assets during 1919 = = = = = = = = =& $89,367,126.27 
Larger than that of any other Company in the World. 

Liabilities = = = = = s s s = = = = = =s $835,736,487.38 

Surplus= = = = s Ss = ss s&s = = = =S = = $29,085,337.17 

Number of Claims paid in 1919 = = = 5s 5s =s = = =& 289,125 
Averaging one policy paid for every 30 seconds of each business day of 8 hours. 

Amount paid to Policy=holders in 1919 = = = = = = =& $73,581,759.91 


Payment of claims averaged $505.93 a minute of each business day of 8 hours. 


Metropolitan Nurses made 1,300,883 visits free of charge to 256,000 sick 
Industrial Policy=holders. 


Metropolitan men distributed over Twelve Millions of pieces of literature on health— 
Bringing the total distribution to over 200,000,000. 


Reduction in general mortality at ages | to 74 in 8 years 17.9 per cent. 
Typhoid reduction, 69 per cent.; Tuberculosis, over 33 per cent.; Heart disease, over 23 per 
cent.; Bright’s disease, over 25 per cent.; Infectious diseases of children, over 46 per 
cent. 


In general reduction and in each case of disease, this is far greater than that shown 
by statistics of the Registration Area of the United States. 


Death Rate for 1919 lowest in History of Company. 
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Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 
Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


If interested, address 
Vv. A. YOUNG, Supreme President, LAWRENCE, KANSAS 














Industrial Life and Health 


Insurance Company 
Home Office: 502-511 Austell Bldg., Atlanta, Ga. 


Insures men, women, and children against loss by 
sickness, accident, death, all under one policy 
Premiums 5 cents to 50 cents per week, 


JOHN N. McEACHERN, President 
R. H. DOBBS, Ist Vice-President 
S. C. McEACHERN, 2nd Vice-President 
I. M. SHEFFIELD, Secretary 











DESIRABLE TERRITORY FOR 
ALERT AGENTS 


Alway ready to negotiate with men who can establish their 
capacity to pay for a reasonable volume of New Insurance 
regularly—good business placers steadily needed. 


Union Mutual Life Insurance Co. 
Portland, Maine 
Address: ALBERT E. AWDE, Supt. of Agencies 











INTERNATIONAL LIFE & 
TRUST COMPANY 


GENERAL OFFICES, MOLINE, ILL. 


An “Old Line” Legal Reserve Company, Issuing all the 
Standard Forms of Policies. Exceptional Opportu- 
nities for Live Men. 


J. O. LAUGMAN 
President 


A. JOHNSON 
Sec. & Med. Dir. 














Che Independent Order of Puritans 
Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 

guaranteeing a fixed monthly income to 


Annuities Certificates your family in event of death or to your- 
self in case of disability or old age. 


Life Certificates 10 year term, Whole Life and Endowment Plan. 
° ° ° ° . teei = 
Combination Sick, Accident Annuity fo7"ausinse tose Si 
R ae from _ sickness 
and Funeral Benefit Certificates or Accident and a 











time 
uneral Benefit Paid 
on death from any cause. 
PAID TO MEMBERS, JULY 1, 1917, $852,234.97 
ANNUAL RESOURCES $500,000.00 
An up-to-date progressive association possessing the strong features of 
adequate rates (American Experience Table of ,Mortality, 4 per cent) and 


Economical Management. 
INSURANCE IN FORCE $15,000,000.00 MONTHLY INCOME ANNUITIES 








BUSINESS INSURANCE 


A Concise Description of the Adaptation of Life 
Insurance to the Protection of Corporations, Business 
Firms and Individuals. 


By Forses LInpDsAY 


This is a book designed to aid the agent in acquir- 
ing the ability to formulate plans to meet the needs 
of business firms and corporations for protection. 


Business Insurance Principles Illustrated by Typ- 
ical Examples drawn from Actual Experience. 


Price, in flexible binding, $1.5¢ per copy. 
THE SPECTATOR COMPANY 


CuHicaco OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 











GENERAL AGENCY OPENING FOR 
_NORTHERN WEST VIRGINIA 


Two good personal producers may combine 
to get contract. 

If you cannot produce personally do not 
apply. 


Address West Virginia, care of Tok SpkCTATOR, 
P. O. Box 1117, New York City, N. Y. 











shales AM SAIC TIERS 











THE LATEST MORTALITY TABLES—JUST ISSUED 


AMERICAN-CANADIAN 
MORTALITY INVESTIGATION 


Compiled by Committees Representing the 
ACTUARIAL SOCIETY OF AMERICA, 
AMERICAN INSTITUTE OF ACTUARIES, 


NATIONAL CONVENTION OF 
INSURANCE COMMISSIONERS 


IN TWO VOLUMES 

Based upon experience of 59 legal reserve life insur- 
ance companies. 

Presents actual mortality experience, with comparisons 
thereof with rates shown in existing standard tables. 
Volume II Presents Experience Under Various Policy 
Forms—Term, Whole Life, Limited Payment and 
Endowment. 

Causes of Deaths Among Americans and Canadians 
are compared in a series of tables. 

Experience under Individual policies in excess of 
$50,000 compiled, with Interpretations. This in- 
formation of importance to insurance companies. 
Every life insurance company and actuary should 
possess these books, which contain valuable informa- 
tion and are handsomely bound in half leather and 
cloth. 





Price, $10.00 for each—$20.00 the set 
Orders will be promptly filled by 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 
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PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 
is now-offering 
SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 
Write today; we may have just what you want 


LOUIS NAROWETZ, President 


108 So. La Salle Street CHICAGO, ILLINOIS 








The Western 
Automobile Insurance 
Company 

OSCAR RICE, Sect’y & Gen. Mgr. 


WRITES 

ALL KINDS of 
AUTOMOBILE 
INSURANCE 


Attractive forms for Dealers and owners 
of fleets 


Operates in 


KANSAS, MISSOURI, ILLINOIS, IOWA, INDIANA, 
WISCONSIN, NEBRASKA, OKLAHOMA, TEXAS. 


If we are not already represented in your town 


WRITE TO US 














UBLICATIONS OF C. & E. LAYTON. 


_., The undersigned are sole agents in the United States for the old established 
publishing house of Charles & Edwin Layton of London, England, whose long list of 
publications on fire, life, marine and other branches of insurance embrace the most 
valuable and standard treatises on these subjects. 

SEND TEN CBNT STAMP FOR CATALOGUB. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YORK 








TRUST ESTATES 
By W. J. SIncLaAIR 

Well-to-do men frequently have their minds burdened with the necessity of making 
some fitting provision for those who will survive them. A leaflet published by The 
Spectator Company entitled ‘Trust Estates” sets forth convincingly the methods 
and advantages of creating a trust fund with a life insurance company to provide an 
annual income in the future. A real business producer. 

Prices: per copy, 15 cents; 50 copies, $4,00; 100 copies, $6,00; 500 copies, $20.00; 
1,000 copies, $35.00; 5,000 copies, $150.00; 10,000 copies, $250.00. 


THE SPECTATOR COMPANY 
CuIcaco OFFICE 135 William Street 
Insurance Exchange New Yor 














ANOTHER WORLD RECORD TOPPLED OVER! 


Comparisons of the recent an 
nual statements of the various old 
line companies enable the Inter- 
national Life of St. Louis to draw 
attention to another world record 
smashed. At nine years of age it 
had outstripped all other com- 
panies for growth. Now at the 
end of a decade, with admitted 
assets, as of December 31st, 1918, 
of $11,593,728.40 and insurance 
in force of $77,042,499.90 it has 
achieved two things: 

1. The International Life has 
accumulated more admitted as- 
sets in the first ten years than any 
other old line life insurance com- 
pany. 

2. The International Life has 
accumulated more outstanding in- 
surance in the first ten years than any other old line life insurance 
company but one—that is one of the older companies which, 
however, fell short by $4,000,000.00 of accumulating in the cor- 
responding period the assets of the St. Louis Company. 

Agents! Do you want to grow with a company that has made 
a world record—a sound company headed right now rapidly for 
the $100,000,000.00 goal? Send an inquiry with full particulars 
about yourself to the 


INTERNATIONAL LIFE OF ST. LOUIS 








Home Office 





American National Insurance Company 
of Galveston, Texas 
'W. L. MOODY, JR., President 


Fifteenth Annual Statement, December 31, 1919 





ASSETS 
Real Estate Owned..... gous J bate sect eaaecsateacsecedweuaes $884,324.41 
Mortgage Loans, First Liens..............--..; es sseceeeccsces 3,091,830.79 
Loans Made to Policy Holders on Company’s Policies.......... 651,057.17 
WIMNIA. < cdo we exs aK nesecee Keene Coe Kee aeewedeneweeceqaeded 1,589,468.02 
Collateral Loans... ....eeeeeececee cece ec ecccececees seas 32,600.00 
Cae AEER ON DOUOER es 6. 6.6.65 cadicdee cenenqecdecswus 46,679.22 
Camis TS yo cicc occ cccencdccedaeusasedauseueses 2 690,373.70 
Interest Due and Accrued......... Se eCeaeedadesndedacaseawe 157,631.02 
Net Deferred and Uncollected Premiums...............0-000. 168,995.02 


CAAT CARO AMM cea cap nd acoseusdedeudcdanadxaquqeeaceedqes 2,827.02 
$7,315,786.37 


LIABILITIES 
Net Reserve American Experience 3 and 34 per cent.......... $5,743,808.08 
Special and Contingent Reserve... .. 2.2... ee eee cece cent ence 226,521.59 
Death Losses in Process of Adjustment................000-8- 52,029.75 
(MIU GRe CAMO coke ee wacceeanaadedswadeaeseeduacedens 100,120.13 
Capital Stock... 12... ceccccccceccccccccccceccees $250,000.00 
(Ramimnieds VOWS: «occ dsccsceseadcesdececccunwas 185,842.40 
SGGMUB is «66.6 cc cc ce sewsiadeaescnnadenakessesaeas 757,464.42 
Surplus Security to Policy Holders. ............... ee eeeeeeee 1,193,306.82 


~ $7,315,786.37 
Life Insurance in Force, $101,632,847.00 
Paid Policy Holders, $7,175,570.00 


‘*Anchor to the Anico’’ 


For Further Particulars Write to: 


Cc. S. Hutchings, Actuary and Agency Mer., Ordinary Department. 
W. J. Shaw, Secretary and Mgr., Industrial Department 
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INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


JANUARY, 1, 1919 
Reserve for Unearned Premiums..............eeceeeeee: $996,557.81 
Other Liabilities 242,981.13 
PSIMD ccc a baw cca RAE RNR se ache ecseee $250,000.00 
Net Surplus 956,350,28 


Surplus to Policyholders 1,206,350.28 


DOtal Assets ...05..605.660 50.00 $2, 445,889.22 
WM. H. PALMER, President W. H. McCARTHY, Secretary 





A FEDERAL INSTITUTION 


The Masonic Mutual 
Life Association 


OF THE DISTRICT OF COLUMBIA 
Chartered by Special Act of Congress March 3, 1869 


Surrender Values, and Special 
Advantages not found elsewhere, 


For terms and territory 


The security of the Old Line. 
The economy of the Fraternal. 


Select work, with big returns to high class representatives. 
write to 


WM. MONTGOMERY, President and General Manager 


1621 H Street, N. W. Washington, D. C. 
Reauired by the laws of the United States to maintain the legal reserve on every policy. 








National Liberty 
Fusurance Company of America 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 


Statement, January 1, 1919 
$1,€00,000.00 
10,004,667.50 
6,214,228.11 
Net Surplus 2,790, 439.39 
Surplus for Policyholders 3,790,439.39 


HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 





OF NEBRASKA 


209 Wilkinson Bldg., cor. 12 & Farnam 
OMAHA, NEBR. 


W. E. McCANDLESS, Vice=Pres. 
Manager of Agents 


E. M. SEARLE, Jr., Pres. 














THE PEOPLES LIFE INSURANCE COMPANY 
CHICAGO, ILLINOIS 

We have discontinued writing Industrial Busi- 

ness. Now converting 12,000 policies from 


Industrial to Ordinary. Splendid opportuni- 
ties for good men. Address 


E. A. NELSON, President, HOME OFFICE 





—_ 











EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 


Thos. F. Daly, President DENVER, COLORADO 











1857——The Oldest Life Insurance Company in the West=—1920 


St. Louis Mutual Life 
Insurance Company 
ST. LOUIS, MO. 
Its splendid record makes its Liberal and Up-to-date Life and 
Endowment Policies easy to sell. 


Live Agents Wanted in Unoccupied Territory 
Address inquiries to the Home Office, St. Louis, Mo. 








The Company that 


LEADS THEM ALL IN KANSAS 





Has the largest volume of business in force ever placed 
upon the books of any Kansas Company 


THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 
WIC]HITA KANSAS 














IDRITISH AMERICA ASSURANCE CO. 
TORONTO, CANADA 


INCORPORATED 1883 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS AND STRIKES 
UNITED STATES BRANCH 
January 1, 1919 
PAGEOES <5 aussie dieses oekN eG BONEN GRE ECA OE ee Cae $2,462, 182.24. 
Liabilities 1,645,684.41 


Net Surplus $816,497.83 








IN KANSAS 


F. P. Netzger, Sec. 


AMERICAN HOME LIFE INSURANCE CO., 


TOPEKA, KANSAS. 


F. S. Jackson, Pres. 


District Managers and good producers wanted. 
Address—F, P. METZGER, Agency Director. 














W. B. MEIKLE, President and General Manager. 
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A RECORD OF SUCCESS 


If you desire to know more about the most progressive Com- 
pany in the Business, writing the usual as well as special forms 
of personal disability insurance, write for Booklet entitled, 
“A RECORD OF SUCCESS.” It will interest you. 


Address: 
Home Office, 


INTER-OCEAN CASUALTY CO. 


Cincinnati, Ohio. 


J. W. Scherr, President, W. G. Alpaugh, Secretary. 
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CONTRACT] 
TERRITORY} 


FOR GOOD MEN 


GBRobins, Pres. CB Svoboda, Secy | 
HOME OFFICE: CEDAR RAPIDS, IOWA { 
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The Fraternal Protective Association 


12=20 Pemberton Square 
BOSTON, MASS. 


Sickness and Accident Insurance for Odd Fellows Only 





ORGANIZED ASSETS OVER 
betta. § SQ0OQ000S 


Conti i- und 
Lye 
IMC clio 
@jtitelaten 

PURE LIFE 


INSURANCE 
SO} 11 @)\\ 


ATTRACTIVE _ 
CONTRACTS for 
MEN OF ABILITY 





Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTp. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPany 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, *AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT. HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 
33 Broad Street, Boston 


Dwight & Hilles, Resident Mgrs. for NV. State, 56 Maiden Lane, N.Y. 











INCOME INSURANCE 
SPECIALISTS 
Opportunities for Salesmen in 47 States 


Address H. A. LUTHER, 2d Vice=-Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
209 S. LaSalle St., Chicago, III. 
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THE KANSAS LIFE 
INSURANCE COMP 


THE KANSAS LIFE 
INSURANCE COMPANY 


TOPEKA 
JOHN H. EDWARDS, President 




















Merchants Life Insurance Co. 


Des Moines, Iowa 


Agency opportunities in nineteen 
states 


WM, A. WATTS, President 














_THE LEADING FIRE COMPANY 


COMPANY 
LIMITED 
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| INTERESTED? 


Donr worry! 
HERES A CHECIT 
To PAY IT IN 




















Our policies pay Double for Accidental Death 
For Total Disability—a yearly income 

No premiums payable during total disability 
No deductions at death for disability payments. 


For territory in other states, address 





INSURANCE IN FORCE - OVER $40,000,000.0C 
YOU ARE WORKING FOR COMMISSIONS SELL POLICIES PROVIDING REAL PROTECTION 


For territory in Florida—address, W. E. HAND, General Agent, Lakeland, Fla. 


Indianapolis, 


Reserve Loan Life Insurance Company “"‘ndiina 

















